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BAD FIRE AT NEW ORLEANS, 


THE EXPECTED CAME TO PASS. 








Property Ross Close to Million-and-a- 
Half—No One Company Seriously 
Involved. 


What with its miserable fire depart- 
ment, inadequate water supply and poor 
building construction the city of New 
Orleans has long been an unpopular 
point with fire underwriters, who, ap- 
preciating its severe conflagration haz- 
ard, wrote very guardedly in compari- 
son with their manner of assuring risks 
elsewhere throughout the country. 

The serious fire which uaderwriters 
have been predicting would sooner or 
later take place in the Crescent City, 
occurred on Sunday night, sweeping 
nearly five blocks in the mercantile sec- 
tion. Sixty-two individual concerns 
were badly burned, the aggregate loss 
being placed at $1,300,000. Practically 
all insurance companies represented in 
the city are interested in the loss, and 
while several carry comparatively large 
amounts, it is not thought aay is in 
volved to a serious degree. 

Off on a Picnic. 

When the fire broke out the firemen 
were off enjoying themselves at their 
annual picnic, hence much valuable 
time was lost in their getting to the 
scene of the blaze. Again it is charged 
that the water supply was wholly inad- 
equate, the pressure not exceeding 38 
pounds. 

The Fire Marshall is investigating the 
disaster, as is also the Louisiana Fire 
Prevention Bureau, the latter promis- 
ing to make interesting revelations 
when the result of its findings is pub- 
lished. 





After Unlicensed Surplus Agents. 


The insurance department of Missouri 
has taken steps to prosecute the surplus 
line agents in the state who are placing 
business in unauthorized companies 
and who do not pay any taxes to the 
State on the premiums collected. The 
principal offenders in this line are lo- 
cated at Kansas City and St. Louis. The 
commissioner has been supplied with 
full information as to who they are. The 
State law makes it a misdemeanor, pun- 
ishable by fine and imprisonment, not 
to report premiums collected on insur- 
ance placed with non-admitted compa- 
nies and to pay the 5 per cent. tax lev- 
ied on such business. 

The investigation has stirred up the 
insurance circles of St. Louis as it is 
well known that two or three of the 
larger agencies are offenders in this re- 
gard. The agents are well acquainted 
with this law, but have considered it 
almost a dead letter as it had slumbered 
so long that there was no expectation of 
its revival. There are a number of 
American companies that are not ad- 
mitted to the State as well as several 
foreign ones and London Lloyds. That 
the surplus line business in St. Louis is 
large may be gathered from the state- 
ment of one agency, which paid $1,000 
in taxes last year, which means about 
$20,000 in premiums collected. As this 
tax comes entirely out of the agents’ 
commissions some try to squirm out of 
it. In order to comply with the law an 
gent is required to give a bond to the 
department as a guarantee that he will 
report all such business.—‘Western 
_ Underwriter.” 
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MUTUAL LIFE POLICIES 
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ASK BOARD REPRESENTATION, 


ON PROVIDENT SAVINGS LIFE. 


Commissioners of Fourteen States Ad- 
dress Request To President Lang- 
ham—Other Questions. 


‘The insurance commissioners of four- 
teen states have addressed a communi 
cation to Arthur G. Laagham, president 
of the Provident Savings Life Assur- 
ance Society of New York calling his 
attention to the number of policyhold 
ers of the Society located in the vari- 
ous States and the necessity of restor- 
ing confidence ia its affairs as speedily 
as possible. With this end in view it 
is requested that the co-operation of 
policyholders be invited by the appoint- 
ment of five of their members upon 
the Board of Directors, the selection to 
be made under some plan to be adopted 
by policyholders themselves. 

Commissioners Signing Document. 

A request is also made for a statement 
as to the plan for restoring the Society 
to active business, also a declaration 
as to whether it is contemplated to re- 
move the home office of the Provident 
Savings from New York. The letter is 
signed by the following commissioners: 

Fred M. Potter, Illinois; W. D 
Vandiver, Missouri; O. S. Bassford, 
So. Dakota; Benj. F. Crouse, Maryland; 
Fitz McHugh McMaster, So. Carolina: 
E. E. Rittenhouse, Colorado: John A. 
Hartigan, Minnesota; Jos. Button, Vir 
ginia; Frank H. Handison, Massachu- 
setts; Reau E. Folk, Tennessee; T. J. 
McComb, Oklahoma; Thos. B. Love, 
Texas; A. C. Scherr, W. Virginia: Jas 
R. Young, N. Carolina. 

The Letter. 

The communication ia full is as fol 
lows: 

“You have doubtless in your consider- 
ation of matters relating to the Provi- 
dent Savings Life Assurance Society, re- 
flected upon the fact that the society 
has policyholders ia most of the States 
of the Union, and that on account of 
those policyholders in his respective 
State, if for no other reason, each in- 
surance commissioner has much con- 
cern for the future of that Society aad 
desires to see the steps taken that will 
be most likely to secure the confidence 
of the public and its policyholders in 
the new management of the society.. 

“After conference and due delibera- 
tion our conclusion is, that one import 
ant way of securing this confidence, is 
for the management to invite the co- 
operation of policyholders by allowinz 
them to name at least five of the direc- 
tors of the society, the selection to be 
made under some plan to be adopted 
by the policyholders. 

“We therefore unitedly 
you to take this step at the earli- 
est moment practicable, and request 
that you favor us with an early reply 
to this suggestion, and with that reply 
state your intentions as to your plan for 
restoring this Society to active busi 
ness, and whether you contemplate the 
removal of its home office from New 
York.” 

Inquiry at the home office of the So- 
ciety as to what action would be taken 
elicited the information that President 
Langham was in Louisville, where he 
had been called in connection with the 
death of Baron Von Sternberz, whose 
widow is his niece, and that the com- 
munication had been forwarded to him 
there. He is not expected to return 
until tomorrow or Saturday. 


urge upon 
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“MONTHLY INCOME POLICY, % ~: 





ITS ADVANTAGES POINTED OUT. 





Rates, Values and Special Features 
of New Contract Issued by the 
Prudential. 





The new Monthly Income Policy of 
the Prudential, issued at.age 35, whole 
life, for an annual premium of $38.1» 
provides for a series of monthly instal- 
ments of $10 each, the first is paid im- 
mediately upon receipt of due proof of 
death of the insured and continued by a 
similar payment on the first day of each 
month thereafter until 240 monthly pay- 
ments have been made. 

Provision For Commuting. 

The commuted value of the iastal- 
ments payable is $1,754. If there be no 
beneficiary, original or substituted, 
when the policy becomes a claim, the 
company will pay the commuted value 
to the executors, administrators or as- 
signs of the insured, in one sum, in lieu 
of the instalments. If the beneficiary, 
original or substituted, shall survive 
the insured but die before receiving all 
the ‘instalments payable under this poli- 
cy, the unpaid instalments will be com- 
muted at the rate of three and one-half 
per cent. per annum compound inter- 
est and paid in one sum to the execu- 
tors, administrators or assigns of such 
beneficiary. 

Trust Clause. 

The policy contains a “trust clause” 
under which it is specially agreed that 
the company will not commute any of 
the instalments payable after the death 
of the insured without the previous 
written consent of the insured, except- 
ing for the liquidation of any indebted- 
ness due the company. 

Schedule of Values. 

The cash surrender, loan, paid up and 
extended insurance values for a Whole 
Life policy, age 35, premium $38.76 for 
$2,000 payable in monthly instalments 
of $10 each for 20 years are as follows: 


At end Cash on Paid Extended 
of Yr. Loan up Yr Days 
een None None 60 
2 None None 120 
© wanese $51 $130 3 109 
E seeaan 74 184 4 263 
SB saaaee 98 242 6 103 
eevee 23 291 7 218 
ere 146 342 g 311 
ere 172 393 10 5 
Peree 198 444 11 24 
NO ccvees 226 496 12 0 
Be. manes 256 547 12 298 
ere 286 600 13 191 
ae reer 317 652 14 46 
eee 351 703 14 232 
eer 384 756 15 23 
ere 416 800 15 101 
BS) wee. oare 447 842 15 154 
ee 479 884 15 184 
SP itewacwa 512 924 15 195 
29 545 963 15 187 


Loans will be granted at the begin- 
ning instead of at the end of the year, 
if so desired, provided the entire premi- 
um for the year has been paid. 

Rates for 20-Year Income Policy. 

The following are the rates for Life, 
Twenty-Payment Life and Twenty-Year 
Endowment policies, where the monthly 
income of $10 is payable for 20 years: 


Whole 20 Pay’t 20 Year 
AGE Life T.ife End’t 
Oe Sine os $26.24 $39.64 $73.28 
Se 2ceae 26.82 41.29 73.39 
ee 27.42 40.97 73.51 
23 28.05 41.66 73.62 
_ Saree 28.71 42.39 73.76 
Ra 29.41 43.13 73.90 
ee 30.13 43.92 74.04 
Ecce ae 30.91 44.74 74.19 
Oe rae targa $1.71 45.59 74.37 
SR cist Grane 32.57 46.46 74.56 
ree 33.47 47.39 74.77 
Pe Nina wah 34.41 48.34 75.00 
. Ta 25.41 49.234 75.25 
Re 36.47 heed 75.53 
ere 37.59 51.48 75.83 
aa 38.76 52.62 76.16 
er 40.01 53.81 76.53 
* 41.32 55.06 76.93 
espace 42.71 56.36 77.39 





Se cava ues : 7 
OP aac 45.76 59.16 78.46 
_ re 47.43 60.69 79.09 
42 49.18 62.28 79.79 
BD ccneaie 51.06 63.97 80.58 
eee 53.06 65.74 81.47 
eee 55.20 67.62 82.46 
CA 57.46 69.62 83.54 
er a 59.86 71.74 84.77 
eRe: 62.44 73.98 86.14 
Me 65.20 76.37 87.66 
eee 68.11 78.91 89.35 
| ere 71.23 81.61 91.21 
- 74.56 84.49 93.28 
Duca 78.11 87.58 95.56 
| eae 81.88 90.86 98.08 
| er 85.91 94.38 100.87 
. rere 90.23 98.15 103.94 
ih Aurea 94.82 102.19 107.31 
OD: axceus 99.75 106.54 111.01 
. Seen 105.01 111.20 115.10 
we -\aaned 110.64 116.24 119.55 
Sere 116.66 121.64 124.46 
tea. winoes 23.11 127.48 129.83 
_ See 130.01 133.80 135.71 
, eee 137.41 140.60 142.13 
ae 145.3 147.97 149.16 
4 sees 153.84 155.95 156.84 


Administers Estate While Living. 

Speaking of the need for and advan- 
tages of this form of contract the Pru- 
dential in its prospectus says: 

“Many thoughtful men prefer to pro- 
vide an income for the support of those 
dependent upon them after they are 
gone, rather than a large amount in one 
sum, for by so doing they relieve the 
wife and children of the anxiety and re- 
sponsibility of its care and investment, 
and remove all uncertainty and danger 
of loss. In making such an arrange- 
ment the insured administers upon his 
own estate, and, in fact, acts as the 
guardian of his children, although he is 
no longer present in person. This in- 
come arrangement is sometimes effect- 
ed through what is known as the Instal- 
ment policy, by which a yearly, half- 
vearly or quarterly income is provided 
for the family. This, however, is sub- 
ject to disadvantages in many cases, be- 
cause there are few women who are ac- 
customed to dealing with financial af- 
fairs on an annual, semi-annual or quar- 
terly basis. 

Wife Plans by the Month. 

“The wife, whose education is along 
domestic lines, is accustomed to making 
her calculations from one end of the 
month to the other, as the salary check 
or monthly allowance is received, and 
current bills for household and other ex- 
penses are payable at such intervals, or 
perhaps weekly. Your wife is accus- 
tomed to think and plan and act by the 
month, and not by the quarter or year. 
It would be entirely impracticable to 
pay the bookkeeper or salesman or 
clerk his salary but once a year. It is 
even more necessary that the wife and 
children be able to rely for their sup- 
port upon an income payable, as far as 
possible, in the same manner and at the 
same intervals as existed when the hus- 
band and father was alive. ’ 

“To meet these requirements, and 
thus provide the cheapest, simplest and 
most practical plan that can be devised 
by which a man can provide actual sup- 
port for his wife and children after he 
is gone, or an income for his old age, 
and seeing the advantage of having 

(Continued on Page 4.) 
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raternal Insurance: 


of 


The Test of Solvency. 


(Copyright applied for.) 


The assessment plan—the plan upon 
which nearly all the fraternal orders 
operate—is based upon the idea that 
the only insurance liability is the 
amount which would be required to pay 
accrued claims. An order may have 
outstanding policies or certificates of 
membership to the amount of, say a 
hundred million dollars, which it is 
obligated to pay as the members die; 
but if it has no unpaid losses on hand, 
it considers itself out of debt. If it has 
accrued losses to the amount of—say 
$10,000—that amount is charged-up as 
a liability, and any funds which it may 
hold in excess of that amount is re- 
garded as surplus. 

Emergency Fund or Reserve Necessary. 

The fact is recognized that the mem- 
bers of the order will die from time 
to time, and as they die their policies 
will have to be paid; but the managers 
count on collecting funds from month 
to.month sufficient to meet these accru- 
ing losses. The further fact, formerly 
ignored, is now universally recognized, 
that as the society grows older the 
death rate will increase, for the reason 
that the relative number or proportion 
of aged members is constantly increas- 
ing. This means that the greater death 
rate in the future will require extra or 
larger assessments. It has therefore 
become the practice of nearly all as 
sessment societies and fraternal orders 
to accumulate some sort of aa emerg- 
ency fund or reserve, for the purpose of 
meeting the increasing losses of the 
future, hoping thus to avoid the neces- 
sity of materially increasing at any 
time the number or size of the assess- 
ments. That is sound business sense. 
Experience has abundantly proved that 
the frequent increase of assessment 
rates causes widespread dissatisfaction 
leads to the wholesale lapsing of young 
and sound lives, and makes the secur- 
ing of new members increasingly diffi- 
cult. 

A Sufficient Reserve Equally Necessary. 

It is therefore universally recognized 
that, if assessments are not to be in- 
creased, a reserve is necessary; but it 
is a remarkable feature of the case 
that only a few of the more enlizghtea- 
ed managers of fraternal societies seen 
to understand that the mere fact of 
having a so-called reserve does not of 
itself make an order safe; that it is 
quite as important to have a reserve 
that shall be large enough to accomp 
lish the purpose intended, as to have 
any reserve at all; and that-the amount 
necessary for this purpose is to be de- 
termined by actuarial computation, not 
to be guessed at or decided by vote at 
a gathering of business men, black 
smiths and farmers in lodge meeting. 

Taking Account of Stock. 

If you owe a hundred dollars which 
is not to be paid until ten years hence 
and upon which you are not liable for 
any interest, you may not be worrying 
much about it, but you certainly do 
not consider yourself out of debt. If 
you were taking an account of stock 
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you would want to know the present 
worth of that debt, and would proceed 
to compute what amount of money you 
should have on hand to-day to enable 
you to pay that debt ten years heace, 
provided this money could be invested 
so as to earn a certain rate of interest, 
say 4 per cent. In other words, you 
would want to determine the sum which 
at 4 per ceat. compound interest, woul 
amount to $100 in ten years. That 
amount you would regard as your pre- 
sent indebtedness—your present liabil- 
ity. If you had that amount on hand, 
you would consider -yourself solvent. 
If you had $50 in excess of that amount 
you would be solvent with a surplus o! 
$50. 

Actual Liabilities of a Fraternal Society. 

A fraternal order, which has one hun 
dred millions of insurance in force, has, 
in fact, outstanding obligations to thi 
amount of a hundred million dollars, 
payable, without interest, at various 
dates in the future as the policies of 
the members shall mature by death 
If, now, the society could know exactly 
how many of these members would dic 
in each year hereafter it would know 
just how much it would have to pay out 
in death claims on their account in each 
year, until the death of the last of the 
existing members. As a matter of fact, 
the society can determine approximate- 
ly, if not exactly, just how many of th: 
existing policies will mature by death 
in each year. There are various tables 
of mortality from which this informa 
tion is to be had, the tables differing 
very slightly in their figures. The Na- 
tional Fraternal Congress, composed of 
a large number of the older fraternal! 
orders, employed actuaries a few years 
ago to prepare a mortality table based 
upoa the experience of the orders them- 
selves. This table purports to show 
how many persons out of a hundred 
thousand of a given age will die in 
each year in the future until all are 
dead. A competent actuary, therefor« 
studying the ages of the existing mem 
bers of a fraternal society, can deter 
mine approximately how many deaths 
the order will suffer in each year her¢ 
after, and accordingly the amount ot 
money which it will have to put up in 
each year to pay death claims on their 
account. He can determine approxi- 
mately the amount of claims the order 
will have to pay next year, the amount 
which it will have to pay in the tenth 
year hereafter, the amount to be paid 
in the thirtieth year, the fiftieth year, 
in every year, on account of existing 
policies until all have matured. 

The problem is now a very simple 
one. Knowing how much will have to 
be paid each year hereafter on account 
of existing policies, the present worth 
thereof can be ascertained on the basis 
of, say 4 per cent. interest. In other 
words, it can be determined just how 


much money the company ought to 
have on hand to-day to make a fund 
Sufficient, with 4 per cent. compound 


interest, to pay all future death claims 
as they accrue from year to year until 
the last of the existing policies has ma- 


tured. The amount thus ascertained 
will be the present worth of all the ex- 
isting insurance obligations of the 
order. 


Present Worth of Future Assessments. 

In the same way, in as much as the 
mortality table shows how many mem- 
bers will die in each year, it necessarily 
shows how many members will be liv- 
ing at the beginning of each year here- 
after, to pay assessments or premiums 
during that year. Thus the amount of 
premium income that will accrue to the 
company, on the basis of present rates 
in each year hereafter until the last 
policy has matured, may be ascertain- 
ed. In the same manner as before, 
therefore, the present worth of each 
year’s premium income can be deter- 
mined. Thus we shall have on the on2 


side, the present worth or present gross 
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value of all outstanding giticioe—the 
existing obligations of the order; and 
on the other side we shall have the pres- 
ent worth of all future assessments to 
be paid on account of those outstand- 
ing policies. 


“ The Mathematical Reserve. 


If the present worth of outstanding 
policies is found to be precisely equal 
to the present worth of future premiums 
io be collected on these policies, then 
clearly. the society is solvent and will 
be able to pay all policies now and in 
the future. If, however, the present 
worth of outstanding policies is found 
to be considerably larger than the pr-s- 
ent worth of future assessments. to be 
collected on those policies, the society, 
in order to be solvent, should have the 
difference between the two amounts in 
its possession in the form of casn or 
safe securities. This difference con- 
stitutes the mathematical reserve neces- 
sary for the security of existing policies 
—the amount required to preclude fu- 
ture increase of rates. 


Examples of Valuations: Independent 
Order of Foresters. 

Several prominent fraternal orders 
have on different occasions had their 
policies valued in the manner described. 
Among these may be named the Inde- 
pendent Order of Foresters, one of the 
largest and most prosperous of these 
societies. Such a valuation made ou 
the 31st of December, 1902, by the gov 
ernment actuaries of Great Britain on 
behalf of the British Board of Trade, 
showed that the present worth of the 
outstanding policies of the order ex- 
ceeded the present worth of the future 
premiums to be collected on account of 
those policies by $53,410,000. In other 
words, to be able to pay its outstanding 
obligations as they matured without in- 
creasing the rates of assessment, it was 
found that a reserve fund of $53,410,000 
would be required. As a matter of fact, 
the reserve of the society at that time 
amounted to only $5,906,207. The lat- 
ter sum might appear large enough to 
an ordinary business man, and he would 
probably have regarded it with a feeling 
of perfect security. To him the order 
would have seemed safe and sound be- 
yond a doubt and able to pay future as 
well as present claims without increas- 
ing its assessment rates; and yet, in 
order to do this, it actually needed an 
immediate reserve of $53,410,000, or 
$47,503,793 more than ‘it then possessed. 
That is to say, instead of being solvent, 
there was an actual deficit of $47,- 
503,793. 

The Deficit Increases. 

Five years later, on the 31st of De- 
cember, 1908, anotner valuation of out- 
standing policies was made. The or- 
der in the meantime had enjoyed a 
large growth and had largely increased 
its existing assets. At the same time, 
however, the number of outstanding 
policies had likewise greatly increased 
and all policies were five years nearer 
the date when they would become 
claims. Accordingly, the deficit was 
found to be larger than at the previous 
valuation. Mr. Grant, one of the Gov- 
ernment actuaries who made the ex- 
amination of the order’s policies, found 
that the present worth of obligations 
outstanding on December 31, 1906, ex- 
ceeded the present worth of future pre- 
miums to be collected on those policies 
by $58,843,728; while the reserve on 
hand amounted to only $8,817,653.38. In 
an argument of great force, E. G. Stev- 
enson, the Supreme Chief Ranger of the 
order, urged the membership to agree 
to the adoption of rates sufficient to 
overcome the existing deficit and pro- 
vide an adequate reserve for the future, 
calling their attention to the fact that 
the Independent Order of Foresters 
was at that very time “insolvent to the 
extent of over fifty million dollars.” 
The appeal was not entirely successful. 
but Mr. Stevenson and other officials of 
the order are entitled to great credit 
for their efforts to place the organiza- 
tion on a sound basis. 


It must be remembered that the stipu- 
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lated monthly or yearly rates of the In- 
dependent Order of Foresters, with 
possibly one or two exceptions, are 
larger than those of any other existing 
order, and its accumulated funds are 
greater. With so great a deficit in that 
order, it is evident that many societies 
collecting much smaller assessments 
must show relatively much greater de- 
ficits. 

Ancient Order of United Workmen. 

The A. O. U. W. is the oldest of ta2 
fraternal insurance orders and was the 
first to conduct a campaign of education 
urging upon its membership the ne- 
cessity of scientific rates and a mathe- 
matical reserve. In 1896 the society 
changed from the level assessment rate 
of $1.00 at all ages to rates graded ac- 
cording to age at joining; but it was 
not pretended that the rates then adopt- 
ed were adequate for permanence or 
for the accumulation of the necessary 
reserve. In 1903 actuaries were employ- 
ed to make a valuation on the basis of 
the society’s own mortality experience 
and 4 per cent. interest. At that time 
the order at large had 450,865 members, 
with $799,039,000 insurance in force, and 
the valuation showed that the present 
worth of policies then outstanding ex- 
ceeded the present worth of future as- 
sessments (1896 rates) to be collected 
on account of those policies by the enor- 
mous sum of $148,608,735. New rates 
were adopted in accordance with this 
revelation, but the result of that reform, 
thus tardily inaugurated, is azother 
story. 

A Modern Woodmen Valuation. 

The enlightened management of the 
Modern Woodmen of America made a 
mighty effort a few years ago to se- 
cure the adoption of adequate rates by 
that order, and to that end had a valu- 
ation of outstanding policies made 
which revealed a deficit of many mil- 
lions, as in the case of the Independent 
Order of Foresters and the Ancient 
Order of United Workmen. The effort 
at readjustment was not successful, the 
majority of the members preferring to 
drift along on the present cheap insur 
ance basis, regardless of the tremendous 
deficit that was piling up to bring 
trouble at a later day. On the 31st of 
December, 1906, another valuation of 
existing policies was made on the basis 
of collecting twelve assessments a 


~~ r. Speakinz of of this ‘valuation, Major 

. W. Hawes, Head Clerk of the order, 
sae in his annual report: 

“We may say, therefore, that at pre- 
sent rates, collecting twelve assess- 
ments per year, we are at all ages pay- 
ing for about $400 for each $1,000 of 
insurance in force, and the insurance 
we are pledged to pay, but for which 
we have made no provision, amounts 
to $600 of each $1,000 of insurance in 
force. This may be accepted as the 
average showing at all ages. The valu- 
ation shows the exact amount of in- 
surance we are paying for and the exact 
amount of the deficiency per $1,000 at 
each age of our membership at the close 
of the year 1906.” 

The meaning is that present rates, 
on the basis of twelve assessments a 
year, are less than half as large as they 
should be. They are sufficient to carry 
permanently, without increase, only 
$400 of insurance instead of $1,000 
which the member has. Instead of 
twelve assessments of the present size 
thirty would be necessary to carry per 
manently $1,000 of insurance. The 
missing eighteen assessments ought to 
be accumulating as a reserve to meet 
the increasing cost as existing members 
become older. As it is, they constitute 
a growing deficit, which will render 
more difficult, from year to year, the 
possible future adjustment to a sound 
basis. 

Valuation of a Minor Fraternal Society. 

The Royal League of Chicago, one of 
the smaller fraternal orders, with $58, 
444.500 insurance in force January 1, 
1907, had a valuation made at that time 
on the basis of the National Fraternal 
Congress Table, with a view to a re- 
adjustment of rates. This order had 
been accumulating a reserve or emerg- 
ency fund on the hap-hazard assessment 
plan (the same as the Independent Or- 
der of Foresters), which amounted at 
that date to $1,034,611. This doubtless 
seemed a large sum to the membership, 
but the valuation showed that the pre- 
sent worth of outstanding policies ex- 
ceeded the present worth of assess- 
ments to be collected on those policies 
by $5,199,252, leaving an actual deficit 
of $4,164,641. 

A Simple Test of this Adequacy of Rates. 

The foregoing examples should be 
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sufficient to illustrate the inadequacy of 
all fraternal rates based on the assess- 
ment plan. With the exception of the 
Modern Woodmen, the rates of the 
orders cited were much higher than 
those of most if not all other assess- 
ment fraternal orders. It is evideni, 
therefore, that similar valuations of tae 
business of other assessment societies 
would show like or even greater de- 
ficiencies. This is the test by which 
the adequacy of the premium rates and 
the accumulated reserves of assessment 
orders is to be determined. There is, 
however, a simpler method by which 
anyone may test the sufficiency of the 
existing rates of any society, which con- 
sists in comparing such rates with those 
recommended by the National Fraternal 
Congress as being the lowest possible 
consistent with safety aid the accumu- 
lation of a mathematical reserve. These 
rates, shown below, are based upon the 
National Fraternal Congress Mortality 
Table and 4 per cent interest. 

NATIONAL FRATERNAL CONGRESS 

ORDINARY LIFE LEVEL RATE 
TABLE. 


Age Annual Monthly Age Annual Monthly 


$10.62 $0.93 41 $20.93 $1.83 


22 10.92 .96 2 21.80 1.91 
23 11.24 .98 43 22.72 i.99 
24 11.57 1.01 44 23.69 2.07 
25 11.92 1.04 45 24.72 2.16 
26 12.28 1.07 46 25.81 2.25 
27 12.67 1.11 47 26.91 2.35 
28 13.08 1.14 48 28.20 2.45 
29 13.51 1.18 49 29.51 2.58 
30 13.96 1.22 50 30.98 2.71 
31 14.43 1.26 51 32.39 2.83 
32 14.94 1.3 52 33.97 2.97 
33 15.47 1.35 53 35.65 3.12 
34 16.03 1.40 5 37.45 3.28 
35 16.62 1.45 55 39.36 3.44 
36 17.24 1.51 56 41.41 3.62 
37 17.90 1.57 57 43.60 3.88 
38 18.60 1.63 58 45.94 4.02 
39 19.3 1.69 59 48.45 4.24 
40 20.11 1.76 60 51.13 4.47 


A comparison of the existing monthly 
or yearly rates of any society with the 
foregoing table will show at a glance 
whether they are sufficient for the pay- 
ment of current losses and the accumu 
lation of the necessary mathematical 
reserve; but the following points must 
be rigidly kept in mind: 

1. The above rates provide for death 
benefits only. If the policies of a so- 
ciety provide for sick, accideat or dis- 
ability benefits; or if they provide for 
cash or paid-up values of any kind, or 
for premiums to close or policies to be 
paid in instalments on attaining the age 
of 70 years—or other age—then, even 
though their rates may be equal to those 
of the above table, they will be utterly 
insufficient for the benefits promised. 
They may even be larger than the 
foregoing rates and still be wholly in- 
adequate. 

2. The foregoing are net rates and 
do not include lodge dues or other pro- 
vision for experiences. Comparison 
must therefore be made with the net 
rates of the order to be tested—the 
rates exclusive of all dues and expease 
provisions. 

3. Keep in mind that a society may 
collect the foregoing or even larger 
rates and yet remain insolvent if it 
fails to accumulate the necessary 
mathematical reserve contemplated by 
those rates. Whether such reserve is 
in fact maintained can be determined 
only by an actuaria! valuation as de- 
scribed above. Such valuation should 
be made yearly and should be given due 
publicity, as required of “old line” or 
legal reserve companies. In no other 
way can the members and the public 
know whether the managers are accu 
mulating the necessary reserve, or are 
wasting the funds of the society in reck- 
less investments and inordinate ex- 
penses. 





Agents’ Manual. 





The Scranton Mutual Life announces 
that it will shortly issue an Agents’ 
Manual! which will contain “in compact 
form all the instructions necessary for 
any man to do business with from the 
outset.” 

















| 
| 
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COMBINED TERM AND LIFE. 





Popular Policy Issued by Connecticut 
General Used Successfully By 
Metropolitan Managers. 





A policy about which comparatively 
little is knowa, but which is handled 
successfully by Goulden and Millar, the 
capable metropolitan managers of the 
Connecticut General Life is the Com- 
bined Term and Ordinary Life policy of 
that company. It provides for a pre- 
mium of $21.66 per $1,000, age 35, for 
the first five years. Of this amount 
$12.48 is used for the Term insuraace 
premium and $9.18 is placed to the 
credit of the insured and compounded at 
3% per cent. interest, the latter amount 
being available in cash at any time. 
Should death occur the amount of the 
deposit will be paid in addition to the 
face of the policy. 

The above premium continues for a 
period of five years at which time the 
assured has the privilege of changing 
his policy to the regular Ordinary Lif?> 
plan without additional expense, or he 
may withdraw the amount on deposit 
and continue on the Term plan up to 
10 years from date of issue at an anaual 
rate of $12.48 per $1,000. 

Illustration of Results. 
$10.000, age 35, Ordinary Life Rate 
$216.60, Term Rate $124.80. 


Extended : 

Insurance Paid Cash or 

we. Years Months Up Loan 
1 x xx $ Xxx $ 95 
2 1 0 420 193 
3 2 6 740 295 
4 4 0 1,060 400 
5 5 7 1,380 509 
6 7 1 1,690 650 
7 8 6 2,000 800 
8 9 s 2,290 950 
9 10 9 2,580 1,100 
10 11 S 2.860 1,250 
11 12 5 3,140 1,410 
12 13 1 3,420 1,570 
13 13 Pa 3,690 1,740 
14 14 1 3,950 1,910 
15 14 5 4,210 2,090 
16 14 8 4.460 2,260 
17 14 10 $700 2,440 
18 14 11 4,940 2,630 
19 15 0 5,170 2,810 
20 15 6 5,480 3,100 


The Goulden & Millar agency s2cures 
about one-seventh of the entire business 
of the company. 





THE VOICE OF THE PEOPLE. 





Claimed That Governor Hughes Regu- 
lates It To Suit His Personal 
Opinion. , 
ete 

We are in receipt of the following 
letter, in which a prominent gereral 
agent of this State compares the atti- 
tude of Governor Hughes on the race- 
track bill which was passed with the 
aid of a sick Senator—thus acquiring a 
bare majority—with his action in con- 
nection with the bill amending Section 
97 of the Armstrong law, against which 
there was only one dissenting vote in 
the Senate and which was passed unazni- 
mously by the Assembly: 

“Governor Hughes while in Saratoga 
on the 26th instant addressed the good 
people of that city and comforted them 
with the suggestion that the recent anti- 
race track bill would not, in the long 
run, have a damaging effect upon the 
prosperity of their town. He said, in 
justifying the law to the Saratogians: 
‘If we find the laws need correction, 
we may supply that needed correctioa 
with the voice of the majority of the 
people.’ 

“The voice of the people spoke ia 
thundering tones to Governor Hughes 
in the matter of the anti-race track 
legislation, even if in order to make 
the voice effective by a majority of 
even one vote in the Senate, it became 
necessary to drag a sick Senator to the 
Senate Chamber and to hold a special 
election in the Western part of the 
state in order to qualify another man. 
The voice in this case seems to have 


beea a feeble squeak, though I for my 
part am in favor of the resulting law. 

“When the ‘voice’ of the people spoke 
in favor of an amendment to the insur- 
ance law by passing the bill unanimous- 
ly in the Assembly and with but one 
dissenting vote in the Senate, the 
‘voice’ of the people, even after a 
hearing called by the Governor, at 
which no dissenting voice manifested 
itself, was not heard by the Governor. 
It seems clear that Governor Hughes 
is afflicted with a serious form of dis- 
ease of the ear and he ought to con- 
sult some good specialist or the voics 
of the people may change to a club 
which will swat him over the head next 
November. Can it be that he is ‘hear- 
ing things?’” 





WORKING FAKE SCHEMES. 





How Bankers and Business Men Are 
Roped In—Unconsciously 
Betray Their Friends. 


To some it has always been a mys- 
tery as to how mushroom grown com ,a- 
nies, with every pet scheme known to 
the life insurance business get into rep- 
utable business houses and banks to the 
exclusion, quite frequently, of the repre- 
sentatives of well conducted institu- 
tions. A little insight may be gleaneJ 
from a letter received, in which the 
methods employed by the State Mutual 
Life of Rome, Ga., are given. Our cor- 
respondent says: 

“The first move of the State Mutual 
Life of Rome, Ga., on entering a new 
community is to ‘subsidize,’ if they can, 
the bankers or professional men. Let 
us state one case for example. Letters 
were presented to a banker from the 
president of the company by a new 
agent just entering the field. The bank- 
er was informed that they intended to 
do a large business, and the company 
desired his bank to do their collecting, 
and would be glad if they would advise 
their agents as to the standing of the 
company. The next day that banker was 
approached for a $10,000 policy. His 
answer was that he was carrying all the 
insurance he could possibly pay for. 
The agent said to him ‘A policy will 
cost you nothing and it will be a confi- 
dential transaction.’ The policy was is- 
sued, and when it arrived the agent re- 
quested permission to keep it in his pos- 
session for a few days. He then exhib- 
ited it during his canvassing as evidence 
that the banker knew his company to be 


.a first class institution and had given 


substantial demonstration of the fact 
by taking out a good-sized policy. The 
banker upon learning the exact situa- 
tion recognized that he had ‘sold his 
birthright’ for honesty by roping in his 
friends who depended upon his judg- 
ment to an institution which he deem- 
ed unworthy of confidence, and he re- 
fused to accept the contract even gra- 
tuitously. His discovery, however, came 
after the damage had been done.” 





Once the Imperial Accident Company, 
now forming at Chicago, shall have com 
pleted its organization, which it is ex- 
pected will be January 1 next, the as: 
sessment association of like name, will 
be merged with it. 


TO INSURE 30,000 EMPLOYES. 





Giant International Harvester Company 
to Organize Insurance and Sick 
Benefit Association. 





C. S. Funck, general manager of the 
International Harvester Company, an- 
nounces that an insurance and sick be- 
nefit association will be formed among 
the 30,000 employes of the corporation. 
He states that the matter has been 
given careful consideration for several 
months, the investigation covering con- 
ditions and mutual benefit associations 
here and abroad. 

In brief the plan provides that every 
employe who contributes 2 per cent. of 
his wages to the fund becomes a mem- 
ber of the association, and is entitled 
to all of its benefits. He is insured 
against death from sickness or acci- 
dent, and receives half pay while disa- 
bled by illness or injury. The family 
of a man who is killed by accident, 
either on or off duty, receives two 
years’ wages. He receives the same 
for the loss of both eyes, both feet, or 
both hands. In case of death from nat- 
ural causes one year’s wages are paid 
to the family. 

As an inducement to employes to join 
the association the Harvester Company 
will contribute $25,000 to the fund if 50 
per cent. of the employes join, and $50,- 
000 if 75 per cent. become members. 
Membership is absolutely voluntary, 
and in joining employes do not waive 
any legal rights against the company 
in case of accident. One-half the board 
of trustees is chosen by the employes, 
according to the plan, and the company 
guarantees the safety of the fund. 

The plan also provides a_ pension 
fund, to the benefits of which any em- 
ploye is entitled after twenty years of 
service if he has reached the age of 
sixty-five years. At that age retirement 
is optional; at seventy it is compulsory. 





The Bristol Agency. 





The record of the New York City gen 
eral agency of the Northwestern Mutual 
Life, John I. D. Bristol manager, for the 
first seven months of 1908 as compared 
with that of 1907 is as follows: 








1907. 1908. 
January $972,200 $1,431,000 
February .... 913.500 1,741,500 
MBGGR 2... 1,179,500 1,424,900 
err ee 1,231,466 1,175,163 
eee 1,413,100 1,979,700 
June 1,156,300 1,578,000 
Se ee 913,000 1,052,500 
$7,779,066 $10,382,763 

MONTHLY INCOME POLICY. 


(Continued from Page 2.) 
such an income paid in monthly instal- 
ments, the Prudential has perfected a 
Monthly Income policy. 

“Under this plan, instead of paying 
the widow or other beneficiary a large 
sum of money at one time, upon the 
death of the insured, this policy pro- 
vides that an income shall be paid to 
her monthly for twenty years, or by the 
payment of a small extra annual premi- 
um the monthly income will be guaran- 
teed for as long after the twenty years 
as the beneficiary lives. 

“Like a salary or pension, the life in- 
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come is payable promptly on the first 
day of every month. There is no attor- 
ney or banker to consult, no agent to 
employ, and not one penny of expense 
to collect the amount. It will be sent 
by mail once a month from the home of- 
fice of the company, and all your wife 
or family will have to do will be to re- 
ceive it from the postman when he 
brings it to the door. This income can- 
not be lost, encumbered ar depreciated, 
and is as safe and sure as a pension 
from the United States Government. 
Should every other investment which 
your family might have fail, this month- 
ly income would be the one resource. 
Always certain and secure.” 





THE FACTS IN THE CASE. 





Settlement of Mutual Life on Walker 
Policy Afforded Cheap Insurance 
for Assured. 





Items appeared in the daily papers 
during the past week in regard to a suit 
entered in the U. S. Circuit Court at 
Detroit by F. H. Walker against the 
Mutual Life to enforce an increased set- 
tlement on a policy carried by him. The 
facts in the case are as follows: 

On May 1, 1888, the Mutual Life is- 
sued an Ordinary Life 20-year distribu- 
tion policy on the life of Mr. Walker for 
$40,000. At the end of the 20 years the 
company allotted surplus earnings of 
$8,712.40 in cash, or $14,288 in addition- 
al paid up insurance. Or for the sur- 
render of the policy the company offer- 
ed $20,502.56 in cash, this amount being 
the surrender value and accumulated 
dividends. 

During the period in which the policy 
had been in force Mr. Walker paid pre 
miums aggregating $21,680, so that it 
will be observed he received his in- 
surance during the 20-year period for 
a little over $1,000—or about $1.57 per 
$1,000. 

Mr. Walker refused to accept the set- 
tlement, demanding a larger amount, 
basing his claim on figures which he al- 
leges were given to him by the agent 
who wrote the policy in 1888. The con- 
tention of the company is that it cannot 
be responsible for wild statements 
made by agents, and that it could not 
pay the dividends demanded by the as- 
sured, nor would the law allow it to 
make such payments even if there 
were a desire to do so. 





MAKING SUBSTANTIAL GAINS. 





Semi-Annual Statement of Southern 
States Life of Atlanta Satisfac- 
tory to Management. 





The semi-annual statement of the 
Southern States Life of Atlanta, Ga, 
which has been filed with the Governor 
in accordance with the law, shows ad- 


mitted assets of $402,700; surplus to 
policyholders $152,352. 
The income during the first six 


months of 1908 aggregated $173,809 
The disbursements were $108,329. Paid- 
for insurance for the first six months 
of 1908 amounted to $2,277,793. A com- 
parison with previous six months’ state- 
ments is as follows: 


Prem. Inc. Assets. 
June 30—06..... $14,980 $162,547 
Dec. 31—06..... 71,373 224,172 
June 30—07..... 98,132 277,822 
Dec. 31—07..... 149,846 355,980 
June 30—08..... 173,809 402,700 





COMPANY READY TO PAY. 





Once Proper Beneficiary Under Policies 
of T. A. Mcintyre be Determined 
Mutual Will Settle. 

In an effort to untangle the badly 
muddled affairs of the late T. A. Me- 
Intyre, a once noted broker of this city, 
a number of meetings of the creditors 
have been held. Prominent among th: 
assets of Mr. McIntyre was two policies 
of the Mutual Life: one of these, less 
the loan previously secured, has already 
been paid, and the other will be turned 
over immediately the proper recipient 
for the funds shall have been deter 

mined by the courts, 
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PREDICTS FUTURE DECREASE. 





Commissioner Barry of Michigan 
Scores National Protective Legion 
—So-Called Dividends A Farce. 

In his annual report for the present 
year, Commissioner James V. Barry of 
Michigan, refers to the methods and 
system of the National Protective Le- 
gion of Waverly, N. Y., in no uncertain 
terms. 

The concern issues contracts provid- 
ing for a series of coupons, which may 
be cashed annually. The purchasers 
of Class B. certificates expected that 
their coupons would be cashed in at 
$250, but instead they received only 
$113.58. Following a conference with 
the actuary employed by the Wavei'ly 
concern, Commissioner Barry is of the 
opinion that even this great decrease 
will be eclipsed by a further slump. 

He characterizes the whole scheme 
as being of a speculative nature, the 
officials having publicly admitted its 
unsoundness. Mr. Barry says: 

Over-Ruled By Legislature. 

“In view of the great number of let- 
ters that are being received at this de 
partment from Michigan members of 
the National Protective Legion of Wav- 
erly, New York, I deem it proper to call 
attention in this report to the fact thai 
the reduction recently made in so-called 
benefits paid to holders of Class B. cer- 
tifieates whose five year coupons ma- 
ture thiis year was predicted by me in 
1902 when I refused to renew the au- 
thority of this society to write this class 
of business in Michigan on the ground 
that it was not contemplated by the 
fraternal beneficiary law of this state. 
Although the succeeding Legislature 
saw fit to amend the law so as to re 


* quire the Commissioner of Insurance to 


renew the society’s certificate of au- 
thority, I have repeatedly called the at- 
tention of the public through the press 
and the official reports of tnis depurt- 
ment to the practical impossibility of 
paying for any considerable period of 
time the benefits or dividends hereto- 
fore paid on this class of certificates 
The public was fairly warned that these 
payments were made possible only by 
taking the contributions of new mem- 
bers and handing them over to the old 
members whose coupons matured. 
Unsound and Speculative. 

“This Class B. scheme was purely 
speculative as clearly pointed out by 
me in the communications referred to 
as well as in almost countless letters 
written to inquiring members and pros- 
pective members of the National Protec- 
tive Legion. Now that officials of the 
society have been forced to publicly ad- 
mit the unsoundness of the schem? in 
question and to advocate a very materi- 
al reduction in the so-called dividends, 
which reduction has been made at their 
urgent solicitation, the correctness of 
my position is universally conceded. 

“Holders of Class B. certificates 
whose coupons mature this year wii 
receive $113.58 instead of $250.00 which 
they were led to believe they would re- 
ceive and which has heretofore been 
paid. As the result of a conference 
with the actuary employed by the Na- 
tional Protective Legion to compute 
the amount payable to these members 
under the constitution as amended at 
Buffalo last September, I am warranted 
in predicting that these so-called divi- 
dends will hereafter decrease instead 
of increase. The basis for prediction is 
that the $113.58 is the full amount that 
would be payable had no portion of the 
contributions of members whose cou- 
pons mature this year been used in 
settling with members whose coupons 
matured during the past five years. As 
a matter of fact a considerable portion 
of these contributions have been so 
used.” P 

Pithy Paragraphs. 





Life is uncertain. Death is hereditary. 
Insurance covers both. 


A life policy never shrinks. Endow- 
ments not taken never mature. 
The insurance man’s way: “See me 


today.” Life insurance sees the end 
from the beginning. 

In “better days” provide against pos- 
sible bad days. 

Old but worth repeating—dividends 
determine cost. 

When the insured gets quiet his life 
policy gets busy. 

“The road to the pawnshop is often 
traveled by the uninsured’s widow.” 
Life insurance is the only mint where 
sympathy for a widow is coined into 
cash. “The “remains of the deceased” 
most valuable to his widow itis his life 
policy, if so be one remains. 

Ample insurance is a comfort when 
well, when ill, at death and to the in- 
sured’s widow after his death. 

Men are hot foot after life insurance 
when too late and no company wants 
them. Hence insure while you can. 

Widows have few enemies except 
some of their friends (?) Therefore 
make your policy payable in instalments. 

Insurance agents do not solicit insur- 
ance in the cemetery, nevertheless 
there are whole acres of unanswerable 
argument up here in its favor. 

A dead man’s sympathy for his widow 
comes along a few days after the fun- 
eral in the shape of a life insurance 
draft, if so he he had any. 

Premiums are but the interest on the 
debt you owe your widow. Your policy 
is the principal. You pay the interest 
—death will look after the principal — 
C. R. Gearhart in Investors Guide. 





INTENSIVE CULTIVATION. 





Citizens Life Under Managing Director 
Burd Making Special Effort In 
Home City. 





The Citizens Life of Louisville is mak- 
ing a special effort in the Home City 
at this time. The Louisville business is 
handled through their Home Office 
Agency, which is directly under the 
charge of Maraging Director M. W. 
Burd. Mr. Burd states at this time 
that he exnecis to have in the nexi two 
months an additional force of 15 or 20 
men writing business in tre Home City. 

On September Ist O. M. Smith joined 
the Citizens Life as Field Superintend- 
ent in Louisville, and will bring with 
him seven or eight active young men 
who have been associated with him 
writing poth Ordinary and Industrial 
business. 

Mr. Smith, while a young man, has 
had quite a wide experience in insur- 
ance, and has been one of those con- 
tinuous producers that could always be 
depended upon for a certain amount of 
business. He began: with the Pruden- 
tial in 1898 in the New Albany, Ind., 
district. Three years later he resigned 
to go with the Louisville Agency of the 
Metropolitan; and during the seven 
years with that company took a high 
rank as both agent and assistant super- 
erintendent. He recently assisted in 
epening the new office of the Independ- 
ent Life of Nashville in Louisvilie, but 
has decided to give hiis entire time to 
he production of Ordinary business tu 
the future. 
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WANTED. 





WE WANT RELIABLE BROKERS, 
FIRE, LIFE, ACCIDENT AND CAS- 
UALTY. ALSO GENERAL AGENTS 
WITH SURPLUS LINES TO SEND 
THEIR NAME AND ADDRESS TO US. 
WE ARE IN A POSITION TO MAKE 
DIRECT HOME OFFICE CONTRACTS 
WITH MEN OF ABILITY WHO CON.- 
TROL EITHER SMALL OR LARGE 
LINES OF LIFE INSURANCE, AND 
WILL PAY A FLAT COMMISSION OR 
LIBERAL COMMISSIONS AND RE- 
NEWALS. ADDRESS “BROKERAGE,” 
EASTERN UNDERWRITER OFFICE. 


UNEMPLOYED, OR DISSATISFIED 
LIFE INSURANCE AGENTS AND 
SOLICITORS WHO HAVE DEMON- 
STRATED THEIR ABILITY, BUT ARE 
NOT SATISFIED WITH PRESENT 
SURROUNDINGS, AND ARE WILLING 
TO MAKE A CHANGE TO COM- 
MUNICATE WITH THE MAN- 
AGER OF A LARGE, WELL KNOWN 
COMPANY FOR SPECIAL WORK. 
ADDRESS “ MANAGER” EASTERN 
UNDERWRITER OFFICE. 





GENERAL AGENTS FOR UNOCCU- 
PIED TERRITORY, FOR A PROGRES- 
SIVE SOUTHERN LIFE INSURANCE 
COMPANY, IN GEORGIA, ALABAMA, 
NORTH AND SOUTH CAROLINA, 
VERY LIBERAL RENEWAL CON- 
TRACTS, WITH GENEROUS’ EX- 
PENSE ALLOWANCE TO GOOD 
MEN. ADDRESS “CUTLER,” EAST- 
ERN UNDERWRITER OFFICE. 


STOCK SALESMEN.—A fully  pro- 


tected and guaranteed Life Insurance | 


Agency Company’s stock is being of- 
fered to the public. It is a thoroughly 
established, dividend paying proposi- 
tion, and secured by the underlying 
guarantee of a large Trust Company. 
Salesmen will be furnished with an at- 
tractive and complete selling kit, and 
full line of letters of endorsement, and 
acknowledgements of receipt of divi- 
dends from. stockholders, who are 
among the most substantial and well 
known business men—bankers, manu- 
facturers and educators—in the South. 
Liberal compensation to salesmen of 
ability. Address—Southern Profit, Care 
Eastern Underwriter, New York, N. Y. 





Surveyor Director. 





We are indebted to The Surveyor for | 


a copy of the 1908 Insurance Directory 


of the States of New York and New Jer- | 


sey. It contains the names and address- 


es of insurance companies, agents and | 
brokers in these States, together with | 
information as to county and local or-| 


ganizations, population of each city, de- 
scription of fire department, etc. Price 
$2. A. G. Hall, publisher, 56 Pine street, 
New York. 





THAT NEW POLICY #2 mt 


AND THOSE NEW RATES AND VALUES 


turn prospectives into policyholders. Highly 
liberal policies and values, extremely low 
premium rates, notable annual dividend record 


F. W. SMALLMAN, Manager of Agents for New York City 
1401 Empire Building 


F. C. SANBORN, Manager for Eastern Massachusetts 
31 Milk Street, Boston 


MASSACHUSETTS MUTUAL 


LIFE INSURANCE COMPANY 
SPRINGFIELD, MASS. 
INCORPORATED 1851 





Favorable Mortality 
—AND— 
Economy of Management 


THE 
Provident Life 





OF PHILADELPHIA 
Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends. 


AND Trust Company . 





TATE Matual Life 


Assurance Company 


Worcester, Mase, 


ineorporated 1844, 








Financial Statement, Jan. 1, 1908. 
Assets 








A. G. BULLOCK, President. 
Burton H. Wright, Secretary. 





1860 48th Year 1908 
Home LifelnsuranceCompany 


of New York. 


GEORGE E. IDE. President 
A, Se a $20,004, 853.63 


Liabilties (including Divi- 

dend Endowment Fund) . 19,235,418.20 
Dividend Endowment Fund 

(Deferred Dividends)..... 1,795,020.00 
MOC BRIIOS . oiscs vicsvesens 769,435.43 
Insurance in Force......... 86,193, 296.87 





The 48th Annual Report shows a gain 
in the amount of insurance in force; that 
assets were increased nearly $1,000,000, 
and that over $300,000 was paid to policy- 
holders in dividends. 








BERKSHIRE 
LIFE INSURANCE CO 


OF PITTSFIELD, MASS. 


James W. Hull, President. 

J. M. Lee, Actuary. 

Theo. L. Allen, Secretary. 

Robt. H. Davenport, Asst. Sec. 

| 

| This Company, with its more than fifty years 

| of successful and honorable practice, its solid 
financial condition, its fair and liberal policies, 
all subject to the Non-Forfeiture Law of 

te policy- 


| For circulars and rates address 
EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Bosten, Mase 
| DYER & FOSS, General Agents 


JOHN H. ROBINSON, General agent 
258 Broadway, New York 





| READ i 


THE BASTERN UNDERWRITER 


A Weekly Journal Which Helps the Agent 
PRICE $3 PER YEAR 
baa 105 WILLIAM STREET 
NEW YORK CITY 
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“TLLINOIS LIFE MEN MEET. 


CLUB CONVENTION A SUCCESS. 








Lockyer & Rhawn Furnish Royal Enter- 
tainment—Loving Cups For Vice- 
President Stevens and Guests. 





The fifth annual convention of the 
One Hundred Thousand Dollar Club of 
the Illinois Life was held at the Belle- 


vue-Stratford Hotel, Philadelphia, on 
August 27, 28 and 29. The members 
arrived on Wednesday evening and 


were met at the Baltimore aad Ohio 
station and escorted to the Bellevue- 
Stratford by Mark B. Lockyer, George 
W. Rhawn and Melville S. Atwood, Jr., 
of Lockyer & Rhawn, Inc., Pennsyl- 
vania managers of the company, whose 
guests the members were at an infor- 
mal dinner. The various sessions were 
held in the Convention Hall of the Belle- 
vue-Stratford, the programme being as 
follows: 
Addresses and Discussions. 
Thursday, 8.30 A. M. 

Reading of minutes of last regular 
annual meeting, Karl B. Korrady, club 
secretary. 


Address, Mark B. Lockyer, retiring 
president. 
The president’s inaugural add7zess, 


Guy M. Withers manager, Kansas City 
Agency. 

The Illinois Life Insurance Company, 
William B. Davis, general agent, South- 
western Department. 

Why Non-Participating Insurance is 
Best, Thomas J. Henderson, agency 
Michigaa and Northwestern 


manager, 

Ohio. 
Arguments Illustrating Advantages of 

Non-Participating Policies over 


those 





GEORGE W. RHAWN. 


on Participating Plan, Edward H. Wat 


son, manager, Eastern Kansas. 

The Survivorship Investment Policy 
Otto H. Augustine, manager, Ceatral 
Illinois. 


Our Guarantees in Competition with 
Estimated Annual Dividends, Frank N. 
Tschudi, of Roberts & Tschudi, man 
agers, Central Kansas. 

fhe Farce of Mutuality, Matthew R 
Roberts, of Roberts & Tschudi, man- 
agers, Central Kansas. 

Stock-holders better than Proxy-hold- 
ers for the Policy-holders, Benjamin H. 
Prather, special representative, Illinois 

A Square Deal in Life Insurance, Ez-:a 
N. Garber, special agent, Kansas. 

A Solicitation on the Guaranteed An 
nual Additions Policy, represeating 
company, Fred W. Weatona, superintend- 
ent of Michigan agents, representing 
Prospect, Alfred T. Hagerman, manager 
Ceatral Michigan Agency... 

Best Methods in Meeting Competition, 
Wallace B. Merrick, manager, South- 
western Illinois. 

General Discussion of Mr. Merrick’s 
Subject, Led by Terence O'Donnell, spe- 
cial agent, Missouri. 


THE EASTERN UNDERWRITER. 


Not How Much, But How Well, Sylvan 
F. Ukele, district manager, Kansas. 

How I Find My Prospects, Henry 
Sterchi, district manager, Southern 
lllinois. 

Brief Talks on Field Experiences, 
Joseph J. Trickey, district manager, 
Michigan; Robert C. Bagby, manager. 
Southwestern Missouri; Benjamin F. 
Bradbury, manager, Western Illinois. 

Informal luncheon, Bellevue-Stratford. 
Visit to League Island Navy Yard and 
Willow Grave Park, where dinner was 
served, and later a concert by Sousa’s 
Band, was enjoyed. 

Friday, 8.30 A. M. 

The Story of the Illinois Life, R. W. 

Stevens, vice-president. 





MARK B. LOCKYER. 


Life Insurance the Duty of all Classes, 


James C. Tumlin, State manager, 
Georgia. 

“I Believe that next to the Agency of 
the Organization of the Caristian Re- 
ligion, this Agency of Life Insurance 
has done the most good for the Gea- 
eral Welfare of Common Humanity, aad 
of our States and Cities,” Ambrose R. 
Hunt, special representative, Missouri. 


Every Man a Prospeci, Edward J. 
Hutchinson, district manager, Eastern 
Llinois. 


Practical Methods in Securiag Busi- 
ness, Eugene C. Wharf, manager, East- 
era Illinois. 

Soliciting 
Charles E. 
Michigan. 

Some Personal Experiences in Secur- 
ing Applications, Tyler P. Learned, spe 
cial representative, Ohio. 

Illinois Life vs. Northwestern, Mil- 
lard F. Cottrell, manager, Jackson Dis- 
trict, Michigan. 

Illinois Life vs. Prudential, George A. 
Withers, special agent, Missouri. 

Immediately Incontestable Policies, 
John W. Griggs, district manager, Mis- 
souri. 

Securities of a Life Insurance Policy, 
Clarence E. Bennett, district manager, 
Eastern Illinois. 

Opening up a New Town, Where and 
How to Begin, Roger Davis, special 
agent, Southwestern department. 

The Young Man’s Opportunity—Life 
Insurance Soliciting, Melville S. At- 
wood, Jr., of Lockyer & Rhawn, Inc. 

The Systematization of the Business 
of Large Agency, George W. Rhawn, of 
Lockyer & Rhawn, Inc. 

rhe Illinois Life at Home, William T. 
Pursell, manager, Dearborn St. agency 

Twelve Years with the Illinois Life, 
Lincoln A. Griffin, manager, Northwest- 
ern Ohio. 

Some $100,000 Club Statistics, Karl 
B. Korrady, assistant manager of agen- 
cies. 


Rural 


district 


Districts, 
manager, 


in the 
Bilow, 


The Banquet. 

At 7 P. M. about fifty members of the 
club with their friends, gathered at the 
Racquet Club on Sixteenth street, as the 
guests of Lockyer and Rhawn, Inc. The 
banquet hall was a bower of beauty and 
brilliancy, special attention having been 





given to the decorations by Melville S. 
Atwood, Jr. The menu, a delicious af- 
fair, was as follows: 
Cherrystones 
Tomato En Jelle 
Crab Ravigotte 
Sweetbread Cutlet With Peas 
Roast Spring Lamb, Mint Sauce 
Potatoes Chateau Lima Beans 
Punch Racquet Club 
Chicken Salad 
Individual Ices 
Crackers 

Cafe Noir 

Mark B. Lockyer presided as toast- 
master and acquitted himself in a very 
satisfactory manner. 
liowing the dinner were interesting and 
enthusiastic. Vice-President 
spoke of the success of the boys, and 
the appreciation of the executive offic- 
ers, and in closing related some very 
amusing incidents of his trip from Chi- 
cago. Fred J. Shoyer and Frank R. 
Shattuck, two eminent attorneys of 
Philadelphia were at their best and 
would have rejoiced the heart of Gage 
E. Tarbell during that individuals most 
successful career. Rev. M. Thompson 
handled his subject ‘Life Insurance 
From the Ladies’ Standpoint,” in a clear 
and concise manner. 

Guy M. Withers, the Club’s 1909 presi- 
dent, emphasised many good points of 
the business by very amusing stories, 
Withers is a good fellow. W. B. Davis 
manager of the Southwestern depart- 
ment at Kansas City, is a sincere and 
earnest speaker, so also is the Rev. W. 
H. Kendall of Peoria. Many other 
speakers did credit to the occasion. 

Great Credit Due the Hosts. 

Too much credit cannot be given 

Messrs. Lockyer, Rhawn and Atwood 


Cheese 


for the manner in which they succeeded 
making 


in everyone feel entirely at 


MELVILLE S. ATWOOD, JR. 


home. They spared no expense in mak- 
ing the meeting a grand success, pre- 
senting a beautiful silver loving cup to 
each guest present. and a magnificent 
one to Vice-President Raymond W. 
Stevens, which was as great a surprise 
to the recipient as it was a pleasure to 
those making the presentation. 

Mrs. M. B. Lockyer earned the grati- 
tude of the ladies of the party by her 
constant attention to their comfort. On 
Friday evening she gave a theatre party 


followed by a supper in her rooms at | 


the Bellevue-Stratford. 


On Saturday a visit to Atlantic City | 


was enjoyed and at 9 o’clock Sunday 
morning a farewell breakfast at the 
Bellevue was the last and closing fea- 
ture of the most successful convention 
held by the One Hundred Thousand 
Club of the Illinois Life. 





Membersh'p By States. 

The membership in the $100,000 Club 
of the Illinois Life by States under qual- 
ifications for the past year were as fol- 
lows: Illinois, nine; Missouri, eight; 
Michigan, six; Kansas, five; 
nia, three; Ohio, two; Georgia, one. 


The addresses fol- | 


Stevens | 


Pennsylva- 





September 3, 1908. 


METROPOLITAN 


Life Insurance Co. 


(Incorporated by the State of New York) 
“The Leading Industrial 
Insurance Company in 
America”’ 








AGENTS WANTED. 


Any honest, capable and industri- 
ous Man, who is willing to begin at 
the bottom and acquire a complete 
knowledge of the details of the busi- 
ness by diligent study and practical 
experience, can, by demonstrating his 
capacity, establish his claim to the 
highest position in the field. It is 
within his certain reach. The oppor- 
tunities for merited advancement are 
unlimited. All needed explanations 
will be furnished upon application to 
the Company’s Superintendents in 
any of the principal cities, or to the 
Home Office, No. 1 Madison Avenue, 
New York City. 


RELIANCE LIFE 


—— 


PITTSBURGH 
Policies That Can’t Be Beat 


Assets 
Over Two and One-Half 
llillions 





Exceptional opportunities for General 
| Agents in 
PENNSYLVANIA 
|OHIO, IOWA AND ALABAMA 





| THE 
Inter-State Life 
Assurance Company 


Has more than $1,100,000 in securi- 
ties deposited with the Auditor of State 
of the State of Indiana for the protection 
of its policyholders. 

Has just issued new policies of great 
attractiveness, carrying provisions which 
GUARANTEE 

Reduction of premiums annually. 

Annual Loan and Cash Values. 

Automatic Extended Assurance, 

Paid-Up Assurance. 

Change of Beneficiary. 

Days of Grace. 

Valuable options of Increasing Assur- 
ance or Decreasing Cost. 

Payment in Installments 
Annuity. 


or as a 


Agents Wanted. 
Address the Company. 


Indianapolis, Ind. 





A COOD PROPOSITION! 
THE EASTERN UNDERWRITER 
106 WILLIAM ST., NEW YORK CiTy 
Price $3 Per Annum 
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THE EASTERN UNDERWRITER. 


INDUSTRIAL DEPARTMENT 








THE PRODUCTION OF ORDINARY. 








This is a subject that the giant com- 
panies have been grappling with for a 
number of years, and it is a timely 
theme for Colonial discussfon. 

My present belief is that there is 
only one solution to the problem of 
producing Ordinary business from deb- 
ts. In my mind the contest recently 
arranged by the Home Office between 
debit men and canvassers lends con- 
siderable help to the manager, and in 
our district it has already been iastru- 
mental in bringing some non-producers 
into line. 

The old story of the agent’s lack of 
appreciation is perhaps too hackneyed 
to dwell upon, yet I believe it should 
form a part of our determination to 
make a desperate effort to procure Ordi- 
nary from the debit either with or with- 
out his co-operation. 

I had a recent experience in adjust- 
ing a complaint of inattention by an 
agent, as a result of which I wrote an 
Ordinary application, and it caused me 
to feel that there are maay homes in 
my territory where Ordinary business 
could be easily written if we could 
reach the spot. I decided to make some 
additional effort to reach it after calcu- 
lating that we have business in con- 
siderably over 3,000 homes in my dis 
trict. ; 

We must focus our personal attention 
upon agents’ debits, and by concentra- 
tion of heat must raise both smoke and 
fire in our work. 

I am even disposed to favor the ap- 
pointment of a special Ordinary pro- 
ducer. We should interest some good 
man by a special proposition. Many 
men who do not want “work” are look- 
ing for a “proposition.” We have an 
opportunity to show them that there 
are hundreds or thousands of families 
carrying Industrial insurance in the 
Colonial and that many of them would 
be ready to take Ordinary insurance il 
properly introduced. This special can- 
vasser should accompany the agents 
over the debit and take advantage ol 
the introductions, and some settlement 
might be reached between him and the 
agent, say on a 50 per cent. basis. The 
scheme would necessarily have to be 
handled judiciously, and a careful in- 
vestigation among special canvassers 
would be required. 

Furthermore, a manager should co- 
operate by either visiting policyholders 
or writing them letters of appreciation 
and bespeaking their consideration of 
the company’s special proposition. 

The developing of Ordinary men is 
now a serious matter, and I intend to 
see to it that when this year closes 
there will not be a man ia my district 
holding a debit who does not have Ordi 
nary placed business to his credit. We 
will drive no good man out of this busi 
ness by forcing him to make more 
money.—L. Shraden Brown, manager 
Colonial Life. 





The New York 2 staff of the Pruden- 
tial is one of the greatest life insurance 
organizations in the country and are 
going to make a strenuous effort for 
supremacy in all round work. Two 
new assistants, A. S. Berlin and L. 
Webber are going to set a pace for all 
the other assistants in Division A. As- 
sistant W. F. Hott who led the entire 
country for the first five months of 1908 
is ready to make another spurt. Look 
out for New York 2 and Superintendent 
C. W. Godfrey. 





The great, this only “Barney” Mc- 
Laughlin, late of the Metropolitan, is 
“backing” the ice trust and winning 
out. Barney is mow the proud owner 
of a successful ice -plant in Harlem. 
As is usual with wealthy retired sup- 
erintendents he is also interested in 
real estate, but his chief pride is the 
civilization and education of his numer 
ous family. 


Relative standing of superintendents, 
basis of annual premium income in- 
crease (industrial, quarter-a-week and 
ordimary), combined with per cent. of 
collections. P. H. Villeneuve, Ottawa; 
S. J. Slack, Winnipeg; A. B. Charles, 
Toronto; L. Methot, Montreal; A. 
Towsley, Ottawa; B. Taylor, Winnipeg; 


T. H. Wright, Toronto; W. Poirier, 
Montreal; P. Lachance, Montreal; T. 
B. Harker, Toronto. 





While the concentration of debits in 
the Hoboken, N. J., John Hancock dis- 
trict, had a tendency to decrease rataer 
thaa increase debits, every member of 
the staff, including Superintendent P. 
H. Kessler, has felt that the decrease 
could and would be made good by hard, 
faithful work. These hopes have been 
realized and the Hoboken staff is happy 
in the knowledge that every man has 
made good. 





“The Lucky Ones” of the Life Insur- 
ance Co. of Virginia: Perez, New Or- 
leans No. 3; not a lapsed policy in 7 
weeks, Puckett, Atlanta; not a lapsed 
policy in 5 weeks, Kaminer, Spartan- 
burg; Herbert, New Orleans No. 3; 
Drowns, Alexandria; EB. R. Wat‘s, 
Lynchburg; Poore, Richmond. Not a 
lapsed policy in 4 weeks, Selleneit, 
Charleston; Hodsden, Petersburg; 
Foese, Richmond. 





The South Boston district of the John 
Hancock has no need to fear for 1908 
Superintendent Andrew Kirk has the 
situation well in hand and every man 
on the staff is pledged to better his 
best past record. Good for South 
Boston. 


Dignitaries of the Union Life of 
Canada who have been producers 
during the past four weeks: Supreme 
high chief producer, I. Belanger. agent, 
Sherbrooke. Five high chief producers: 
D. J. Scott, manager, Winnipeg; A. 
A. Jackson, superintendeat, Montreal; 
W. F. Mullen, manager, Yarmouth; J. 
S. Howell, agent, Winnipeg; J. B. 
Chouinard, direct agent, Fraserville. 1 
supervisor, H. Cole Evans, Halifax. 7 
superintendents, J. Reading, Hamilton; 


I. J. Heath, Hamilton; P. H. Ville- 
neuve, Ottawa; J. Joncas, Quebec; A. 
B. Charles, Toronto; G. Lake, Winni- 


peg; B. Taylor, Winnipeg. 


Agent H. B. Getsinger of the New | 
Orleans, La., 3 district of the Life Ia- 
surance Co. of Virginia was promoted 
to an assistancy on August 20. Assist- 
ant Getsinger is a great favorite with 
members of ine staff. 





D. G. Kyle, superintendent of the 
Johnstown, Pa., Metropolitan district, 
speaks well of the work of every iadi- 
vidual man on his staff. They are 
faithful and loyal to the good old Mets. 
and although they may not be among 
the top-notchers yet they are there 
every time and can be depended upon 
to produce their full quota. 





Leading assistants of the Colonial, in 
increase for the week of August 17: 
L. Wyatt, Pittsburgh; J. Newman, 
Harlem; J. M. Conway, Pittsburgh; 
T. E. Miller, Williamsburgh; J. Goetz, 
Williamsburgh; M. J. Dunn, Pitts- 
burgh; A. P. Luddy, Elizabeth; W. 





P. Murpay, Williamsburgh; J. P. 
Boyle, Newburgh; M. J. Cole, Wil- 
liamsburgh. 

Members of the Iowa Association of 
Local Agents are planning an active 
campaign at the next session of the 
State Legislature, to secure an act 


creating the office of State insurance 
vate, hoping thereby to end the wholly 
unsatisfactory conditions that now ex- 
ist in the business. 





Smith & Cochran of Dallas, have been 
given the Texas general agency of the 





Boston Insurance Company of Massa- 
cl usetts. 
The Cincinnati, Ohio, Metropolitan 


staff composed of the flower of the “over 
the Rhine” flock, is doing wonderfully 
well in ordinary, considering the times 
Superintendent A. F. Sommer hopes to 
have his full allotment considerably be- 
fore the close of the year and quite a 
handsome amount in addition. 


Dr. E. B. Rosseter celebrated his 
twenty-fifth anniversary as medical ex- 
aminer of the Prudential, by en‘ertain- 
ing the Norristown staff at a banquet 
at the Jefferson Hotel, Pottstown, Pa.. | 
on the evening of August 4. A most| 
enjoyable time was had by all present. | 





The home office employes of the 
Northwestern Mutual Life paid a pretty 
compliment to J. W. Skinner, second 
vice-president of the company who 
passed his seventieth birthday recently. 
Although at Montreal, Canada, they 
sent him seventy beautiful roses—one 
for each year. 








INDUSTRIAL INSURANCE 








H. POLLMAN EVANS, President 


OUR NEW SALARY AND COMMISSION CONTRACT 


For Agents, offers a splendid opportunity for a few additional men 
who are steady, energetic, and used to earning a substantial living. 


THE UNION LIFE ASSURANCE COMPANY 


Head Office, TORONTO 








‘Offices in 34 Districts between Halifax and Vancouver. 
The only Company from which may be obtained the SAVINGS BANK 
POLICY, the most liberal Industrial Policy 











EUREK 


Home Office, Richmond, Va. 


Authorized Capital, $300,000.00 
A Safe, Sound, Reliable and Progressive Company 


Libera] and up-to-date Ordinary 


vespondence with personal writers solicited, 
Address. PENN SQUARE BUILDING, PHILA DELPHIA, PA, 


LIFE INSURANCE 
=> COMPANY 


Executive Offices, Philadelphia, Pa» 


and Industrial Policies issued. Cor- 
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Prudential Metropolitan Men Meet. 





A meeting of the representatives of 
the Prudential connected with the 
James Perry New York City agency 
was held on Tuesday morning. William 
T. Nash, Ordinary Instructor from the 
home office was present and explained 
at some length the merits of the new 
Monthly Income Policy, an account of 
which appears elsewhere. 





The Greenville detached agency of 
the Prudential’s Piqua, Ohio, district 
must be doing unusually good work to 
deserve such favorable mention from 
the Record of August 24. If all the 
men of the Piqua, O., staff would do 
as well week in and week out as the 
three agents of the Greenville agency 
did during the week of August 34, the 
whole Piqua push would be very much 
more in evidence in Record lists than 
it is wont to be. Other assistants should 
ask: “Guthridge, how do you do it?” 





‘* The man who knows will accept 
nothing but Prudential.” 


That’s the way PRUDENTIAL FIELD 
MANAGERS are talking about 
The NEW Low-Cost 
Life Insurance Policy 


of 


The Prudential 








The Greatest Success in Life Insurance! 


We want Agents. 
We want Managers. 
We want YOU! 


The Prudential Insurance Company of America 


Incorporated as « Stock Company by the State of New Jersey. 
JOHN F. DRIDEN, President. 


Heme Office, + - NEWARK, N. J, 





Pittsburgh Life & 


Trust Company 
Pittsburgh, Pa. 


Ww. C. BALDWIN, President 


Issues the best Life—Accident and Health 
olicies on the market 


POSITIVE INSURANCE POLICIES 
Say what they willdo - - Do what they say 
Solicitors of this Company have a broad 

eld of action 

CONTRACTS MADE DIRECT WITH THE COMPANY 

ENDORSED AT HOME 

ASSETS..... ......over $4,500,000.0 

HOME OFFICE 


Pittsburgh Life Building, Pittsburgh, Pa. 





JEFFERSON 


Standard Life Insurance Co. 
RALEIGH, NORTH CAROLINA 


STRONGEST IN THE SOUTH 
Surplus to Policyholders 
$490,291.07 
WRITE REGARDING TERRITORY 
C. W. GOLD, Superintendent 
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THE EASTERN 
UNDERWRITER 





This newspaper is owned and pub- 
lished every Thursday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William street, New York City. B. 
F. Hadley, President; G. A. Watson, 
Secretary and Treasurer. The address 
of the officers is the office of this news- 
paper. Telephone 2497 John. 





B. F. HADLEY, G. A. WATSON, 
Editors. 
T. H. SWARTZ, Business Manager. 





Subscription Price, $3.00 a year; Sin- 
gle Copies, 15 cents. 





Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at New 
Yark, N. Y., under the Act of Congress 
ot March 3, 1879. 





ALLEGED INCONSISTENCY. 





Elsewhere we reproduce a letter from 
a subscriber calling attention to the ac- 
tion of Governor Hughes in connection 
with two bills. One was passed unani- 
mously by the Assembly and received 
but one dissenting vote in the Senate, 
making an almost unanimous expres- 
sion of the will of the entire Legisla- 
ture. It was for the purpose of amend- 
ing Section 97 of the Armstrong law. 

Subsequently Governor Hughes called 
a public hearing in Albany, for the pur- 
pose of hearing arguments for and 
against the measure by insurance inter- 
ests. The hearing was well attended, 
but no opposition was manifest. The 
“will of the people” in so far expressed 
favored the enactment of the bill into a 
law. 

The other bill was for the purpose of 
preventing race track gambling. It was 
evident that the legislature was about 
evenly divided as to merits of the bill, 
and it was found. necessary to call upon 
a sick Senator to get the desired ma- 
jority. The Governor lost no time in 
attaching his signature when afforded 
an opportunity to do so,*much to the 
chagrin of the racing element. 

There is no disposition to criticize 
Governor Hughes for his action in the 
latter instance, but our correspondent 
is at a loss to understand how he ar- 
rives at the “will of the people.’ The 
intimation is given that the people’s 
will must conform to his own in order 
to become effective. 

Though there seems to be evidence of 
inconsistency in the action of Governor 
Hughes in comparing these two instan- 
ces, we believe he did his duty as he 
saw it on both occasions. 

It is stated by those who championed 
the bill amending Section 97 that a 
“joker” was inserted in the second 
amendment and that the arguments of 
a strong faction in favor of its elimina- 
tion before presentation was without ef- 
fect. Even before the bill was passed 
a representative of The Eastern Under- 





those prominent in the movement as to 
the ultimate outcome, because of what 
was openly termed an attempt to push 
through a “joker.” This is unquestion- 
ably what prompted Governor Hughes 
to allow the bill to pass by default. 





WHY NOT FLOOD INSURANCE? 





Heavy rains throughout the South 
during the past week are responsible 
for flood damages aggregating upwards 
of $5,000,000, in addition to the loss of 
human lives. In fact three States— 
Georgia and the Carolinas—loom up 
with property loss of over $3,500,000. 

Why are not losses of this nature, or 
rather the possibility of loss, subjects 
for insurance? There is no discouating 
the damage sustained. It represents 
financial values lost as much as though 
destroyed by fire. There can also be 
no doubt but that floods occur with sur- 
prising regularity at various points 
throughout the country. 

Whether the charters or licenses held 
by fire insurance companies would per- 
mit insurance against floods or not we 
cannot say, but it seems like a subject 
that could be considered in this age of 
a multiplicity of lines. 

It is not so many years since damage 
by tornadoes and lightning were first 
considered in connection with the fire 
insurance policy. Why not extend the 
scope of protection to cover in case of 


damage from floods? 





WHAT KIND OF WORK IS MOST 
HEALTHFUL. 

A report was published the other day 
in London by Dr. Tatham, th2 superin- 
tendeat of statistics, with regard to the 
mortality incident to various occupa- 
tions. As this is the latest authoritative 
collection of data on the subject it is 
of interest to all persons engaged in 
working with their brains or with their 
hands on either side of the Atlaatic. 

The conclusions reached are the out- 
come of prolonged and wide investiga- 
tion and of elaborate calculation. Dr. 
Tatham finds that of all the professions 
the most conducive to long life is that 
of the clergy, 20 matter to what denom- 
ination they may belong. The propor- 
tion of clergymen living to ages beyond 
sixty-five enormously exceeds the aver- 
age, and the death rate between the 
ages of twenty-five and sixty-five is 
lower than in any other occupation 
except that of farmers and other agri- 
culturists in selected rural districts. 
The medical profession on the other 
hand exhibits exceptional mortality, a 
fact likely to surprise many persons 
who recall that the senior member of 
the English College of Surgeons hai 
celebrated his hundredth birthday be- 
fore his death last June, while the 
senior fellow of the College of Physi- 
cians, Sir Henry Pitman, who was a 
hundred years old on July 1, is still 
living. Doctors die faster than lawyers 
and incomparably faster than clergy- 
men; nevertheless their death rate is 
considerably lower than that of retired 
or occupied males in general. The death 
rate among retail liquor dealers, includ- 
ing their employees, exceeds the aver- 
age at every age, and between the ages 
of twenty-five and forty-five more than 
doubles it. The mortality among shop 
keepers is materially lower than it used 
to be. In all branches of the building 


trades the death rate is below the aver- 
age, but of textile manufacturers the 
opposite is true. 


On the whole it ap- 
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“The exceptional and _ sensational 
fluctuations in valuations of securi- 
ties during the final months of the 
past year conclusively show tha: the 
rule of taking market prices on a 
specific date to determine the true 
value of securities held by a solvent 
corporation as a permanent invest- 
ment for maturing policy contracts, is 
neither equitable nor accurate, and un- 
der such extraordinary conditions as 
then prevailed must be suspended or 
cause disaster to the very interests it 
was designed to protect. An adherence 
to the precedent would be unfair and 
inequitable to all companies and might 
in particular cases be ruinous to the 
standing of companies as a bookkeep- 
ing proposition where the business of 
insurance is prosperous, the manage 
ment competent and honest and the 
investments of high character and 
ample for the purpose held, with no de- 
fault in interest payments and no ques- 
tion of redemption of such securities in 
full at maturity. 

“brior to the confusion of market 
values in October, 1907, the ma*ter of 
how under New York statutes an ap- 
praisal of securities so-carried by aa 
insurance company should be made, 
whether on the market values of De- 
cember 31 or by ascertaining the rang¢ 
of the market and the average of prices 
thus found running through a reason- 
able period of time, was submitted to 
the attorney-general and by an opinion 
under date of July 17, 1907, the depar‘- 
ment was advised by that officer that 
it is not prescribed in any statute of 
this state that the superintendent of 
insurance shall appraise the securities 
enumerated in a company’s annual 
financial statement at the market value 
prevailing on any specified day; that in 





*From Address by Hon. Otto Kelsey, Superin- 
tendent of Insurance for New York State, de- 
livered at the Commissioners Convention in 
Detroit August 25. 





pears that the health of the adult in- 
dustrial population in England and 
Wales is maintained satisfactorily as 
compared with ten years ago. 

In that part of his report which deals 
with the specially injurious effects of 
certain trades or occupations Dr. Tat- 
ham gives tables demonstrating the 
effects of breathing either dust laden 
or otherwise foul air. He shows that 
among woollen manufacturers, potters, 
stone quarriers and coal miners there 
has been a marked decline in mortality 
from phthisis and also a considerable 
diminution in the number of deaths from 
respiratory diseases among drapers, 
iron ore miners, printers and potters. 
The change is attributed to improved 
methods of working or to the employ- 
ment of such precautions as the con- 
ditions of each trade may prescribe. 
The mortality from lead poisoning 
among plumbers and house painters 
has not been curtailed during the past 
decennial period—apparently because 
these trades are largely carried on by 
small employers, who leave the use of 
precautions to the individual discretion 
of the workmen. In lead working, file 
making and glass working occupations. 
which are usually conducted on a large 
scale and under careful supervision, 
the diminution of fatal lead poisoning 
has been noteworthy, amounting ia the 
case of lead workers to more than fifty 
per cent. 

The importance of these statistics 
does not need to be emphasized. They 
prove the necessity of eaforcing super- 
vision and precaution by inc2ssant ap- 
peals to public opinion, supplemented 
to a certain extent by legislation. They 
should not fail to ameliorate the con 
ditioas of employment in hurtful trades 
or to drive home to brain workers the 
necessity of counteracting so far as is 
possible the tendency to excessive mor- 
tality observable in certain professions. 
—New York “Sun.” 


the abseace of a statute prescribing a 
rule or system for auditing the annua! 
statement such work becomes a purely 
administrative function, and it is with- 
in the judgment and reasonable discre- 
tion of the superintendent to determin« 
the fair market value of securities. 
This official opinion establishes the le- 
gality of an appraisal by the depart- 
ment by such methods as shall reason. 
ably and with justice ascertain the ac- 
tual value of a security as an asset to 
meet a definite liability, regardless o} 
a quotation from the market prices of 
one specific day in the entire year or 
the wavering fluctuations of speculative 
values from day to day. 

such freedom of action has been 
exercised sparingly and temporarily by 
the New York superintendent in vary- 
ing from the generally accepted staad- 
ard of market prices upoa a day certain, 
owing to the confusion which would 
follow in conflicting financial statements 
and reports. A system of uniform ap- 
praisals of the value of securities ap- 
pears a3 necessary~and desirable as i. 
the present uniformity in annual s<aie- 
ments filed by companies with insur 
ance depar:ments. It is to be hoped 
that by examination and discussion 0: 
this very important subject progress 
can be made toward some basis ot 
agreement through which legislation 
where required and concert of action 
by depar:mental regulations may b: 
obtained. 

“A study of different phases of the 
problem of valuing securities leads to 
considerations suggesting a division of 
insurance company holdings into separ- 
ate classes. The first class includes gov- 
ernment, municipal and corporation 
bonds, individual loans secured by bond 
and mortgage on real estate, collateral 
loans, insurance policy loans and all 
other forms of securities bearing inter- 
est and falling due at a fixed date which 
are amply secured and not in default as 
to principal or, interest. The second 
class includes corporate stocks, real 
estate and any other form of asset anal- 
ogous thereto, in so far as return there- 
on is dependent upon circumstances of 
management and conversion of the as- 
set is not provided for by contract. For 
this second class of assets a market 
valuation, however unstable from year 
to year, appears to be the only ayvail- 
able method. 

“For corporate bonds included in the 
first class, and especially when owned 
by life insurance companies, a plan un- 
derstood by accountants and actuaries 
as the amortization method is demon- 
strated to be scientific in principle, test- 
ed by long experience, readily applied 
to all fixed term investments, free from 
the doubt or susyicion incident to the 
exercise of individual judgment, and 
equitable as between interests under 
one control but entitled to impartial 
participation in funds accumulated for 
distribution. The method is based upon 
the original purchase price of bonds 
valued by computing their present value 
under the actual rate of interest realized 
if the bonds are held to maturity. The 
adjustment brings the bond exactly to 
its par value at maturity, whether 
bought at a premium or a discount, and 
whatever the contract rate of interest. 
While held the bond is unaffected by 
the inflation or collapse of market prices 
and fulfills its purpose of producing a 
steady income until maturity and then 
supplying with certainty its proportion 
of principal to meet the obligations of 
the company for which its payment has 
been calculated. 

(To be Concluded Next Week.) 





Enters Pennsylvania. 


The Lincoln National Life of Fort 
Wayne, Ind., has entered Pennsylvania 
for business, appointing J. S. Munsell 
as field organizer for the eastern por- 
tion of the State. 
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FIRE INSURANCE DEPARTMENT 





LOSS LARGELY PREVENTABLE. 


OUR GREAT ANNUAL FIRE WASTE. 








Enormous Property Values Burned in 
This Country Each Year—Remedy 
in Our Hands. 





Some weeks ago, commenting edito- 
rially upon the famous gathering held 
at Washington to consider the preser- 
vation of the natural resources of the 
United States, we expressed the convic- 
tion that President Roosevelt had erred 
in not inviting to the council a represen- 
tative fire underwriter, maintaining that 
the annual loss by fire, largely exceed- 
ed the drain from any other source. 

We are again reminded of our coun- 
try’s recklessness with regard to fire, 
by an admirable article dealing with 
the subject, that appears in last Sun- 
day’s issue of the “North American,” of 
Philadelphia. 

We reprint, the article in its entirety 
herewith. 

A Curious Spectacle. 

During last year the American people, 
adhering scrupulously to their estab- 
lished rules of building construction, 
managed to burn down $199,383,300 
worth of property. ; 

It was a disappointing record. The 
average per year for the last five years 
has been $251,000,000. 

This year, however, has done fairly 
well in the property-destroying line, for 
it has furnished such record conflagra- 
tions as the Atlanta fire and the Chel- 
sea blaze, the latter involving insuran 
ces amounting to $8,846,879. 

Europe gazes with awe upon the lav- 
ishness of the United States when it 
comes to grand bonfires. Some Euro- 
pean countries are so envious that they 
profess to regard us as a peculiar breed 
of lunatics, unique in our ambition to 
possess the continuous record for un- 
paralleled fire losses, in life and money, 
as we are rapidly acquiring world re- 
cords in most other forms of human— 
and inhuman—endeavor. 

Building experts, insurance under- 
writers and specialists in public safety 
at home are more moderate. They class 
us simply as idiots. 

The difference is that the lunatic 
originally had some intelligence; the 
idiot had none. 

All the while, according to the opin- 
ion of Richard L. Humphrey, who is en- 
gineer in charge of the structural mate- 
rial investigations of the United States 
Government, and has held the highest 
official positions in the national advis- 
ory board on fuels and structural mate- 
rials, insists that the millennium in fire- 
proof constructions is at our command 
for the wishing of it. 

The spectacle of a whole nation ar- 
dently engaged in erecting buildings 
studiously planned to ardently burn 
down again is curious—more curious to 
its own eyes than to the eyes of others. 

In 1907 the scant two hundred mil- 
lions of losses included no fewer than 
twenty-five fires, each of which entailed 
destruction amounting to half a million 
dollars. There were two that overtop- 
ped the million—one of them burning 
the street railway car barns in New 
York City in April and the other the 
great elevator fire at Superior, Wis., in 
September. 

Nearly all of those large fires were 
community fires—conflagrations spread- 
ing from building to building in the 
various communities where they occur- 
red, impossible of limitation more eco- 
nomical than they received, even by fire 
departments which are as much marvels 
to Europe as are the conditions that 
foster the fires they fight. 

The building laws and the well-nigh 
imbecile laxity in enforcement of the 
building laws of the different communi- 
ties that so insanely burned their 
money were directly responsible for the 
enormous losses. 

If there were any one year that pre 





sented other and better couditions of 
laws and construction, the lurid, flaring 
horizon of the chronically combustible 
United States might present some safe 
haven. But the records of the years 
are unvarying in their vistas, as though 
one could not gaze across the perspec: 
tive of the decades without veholding 
this huge, new, rich empire of man tie 
sport of a race of incendiaries, with a 
far succession of volcanoes leaping 
flames to the incentive of their torches. 

For the five-year period up to 1907 the 
destruction by fire in the United States 
amounted to $1,257,955,000, an average 
of $250,000,000 and more per year. 

The fire sequent upon the earthquake 
in San Francisco put upon the year 1906 
the extraordinary burden of $350,000,- 
000, raising its total to $518,611,800, aa 
amount which may not be equaled for 
ages to come—which may never be 
equaled if the American people in the 
matter of their conflagrations should 
achieve seise enough to lock the sta- 
ble door before the horse is stolen in- 
stead of afterward. 

The record of thirty-three years, com- 
piled from the statistics gathered by the 
National (30ard of Fire Underwriters, 
shows at a glance the steady, startling 
increase in America’s waste of its most 
substantial values: 

Annual Fire Losses in the United States 
fur Thirty-three Years. 


Aggregate Aggregate 
Property Property 

Years Loss Years Loss 
1875 ..$°'8,102,285 1892 ..$151,516,098 
1876 .. 44,630,600 1893 .. 167,544,370 
1877 .. 38,265,800 1894 .. 140,006,484 
1878 .. 64,315,900 1895 .. 142,110,233 
1879 .. 77,703,700 1896 .. 118,737,420 
1880 .. 74,648,400 1897 .. 116,354,575 
1881 .. 81,280,900 1898 .. 130,593,905 
1882 .. 84,505,024 1899 .. 153,597,830 
1883 ..100,149,228 1900 .. 160,929,805 
1884 ..110,008,611 1901 .. 165,817,810 
1885 ..102,818,796 1902 .. 161,078,040 
1886 ..104,924,750 1903 .. 145,302,155 
1887 ..120,283,055 1904 .. 229,198,050 
1888 ..110,885,665 1905 .. 165,221,650 
1889 ..123,046,833 1906 .. 518,611,800 
1890 ..108,993,792 1907 .. 199,383,800 
1891 - 143,764,967 


That overwhelming fire loss of 1906 
—$518,611,800—with an earthquake visi- 
tation as the occasion for $350,000,000 
of it, has been ascribed fin the cheerful 
American fashion of disclaiming respon- 
sibility to an act of Providence. 

It being the business of the insur- 
ance companies to pay the fire losses 
and of the people to brace up and re- 
coup the uninsured losses, Providence 
might as well bear the blame. Every- 
body composedly let it go at that. 

But the analysis of San Francisco’s 
building made subsequently showed 
that America’s building methods, rather 
than long-suffering Providence, were to 
blame for not only a vast percentage 
of the fire losses, but also for much of 
the damage effected by the earthquake. 
So even that exceptional year of disas- 
ter harked back to the people in prov- 
ing them their own worst enemies. 

Those losses of 1906 cost more than 
the nation’s whole wheat crop, which 
was $490,332,760; it approached the 
value of the cotton crop, worth $641,- 
720,436. 

It meant a per capita loss of $6.10 to 
the entire population of the country. 
If we disregard 1906 on the score of 
long-suffering Providence and merge it 
into the losses of the last decade, the 
price which every man, woman and 
child still pays annually on the average 
of ten years for the national bonfires 
is $2.70. 

As a means of comparison, it may be 
remarked that in 1905 the 154 cities 
having a population of over 30,000 sus- 
tained a total fire loss of $52,797,371, 
or a per capita loss of $2.42. The cost 
of new buildings erected in forty-nine 
leading cities in the same year was 
$644,620,873; in 1906 it amounted to 
$678,710,969, and in 1907 to $661,076,286. 
(Continued on page 11.) 
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VOLUNTEER FIREMEN’S BILL. 





Governor Hughes Gives Reasons for 
Vetoing it in Address to 
Firefighters. 





In an address before a gathering of 
firemen, Governor Hughes gave his rea- 
sons for vetoing the measure passed by 
the New York Legislature which had 
for its object the levying of a tax for 
the support of volunteer fire depart- 
ments. He said: 

“The bill in a general way provided 
that foreign insurance companies which 
could show that they had a reserve fund 
of 50 per cent. of the amount of their 
outstanding policies must be admitted 
to do business in this State against the 
payment of a fee of $50 to be levied 
against them for the benefit of the 
velunteer firemen. This would nave 
placed the fire insurance concerns in- 
corporated under the 'aws of this State 
at a serious disadvantage, as they are 
compelled to have a reserve fund at 
least equal to the amount of their out- 
standing policies. 

“Besides this the bill imposed a pen- 
alty on any firm or individual which 
insured with a foreign company aot thus 
admitted to do business in this State if 
it could be shown that similar insur- 
ance could have been obtained through 
the latter. 

“It would have been a much picasan- 
ter task for me to sign that bill than 
to withhold my approval, but there is 
nothing in being Governor, great as 
that distinction in itself may be, unless 
I do my duty according to my best con- 
ception of what ttat duty is. 

“Now, nobody has a higher apprecia- 
tion than I have of the service you ren- 
der; nobody is more desirous of seeing 
your interests advanced thanI am. But 
I know ihat you are good American 
citizens, who want every case decided 
on its merits and are not looking for 
special privilezes. 

“IT examined the provisions of this 
bill carefully and critically. I camg to 
the conclusions that it did not afford 
adequate safeguard for the citizens of 
this State, and that it ran right in the 
teeth of the liberty of contract guar- 
anteed by the Constitution. I have no 
right to give approval to such a meas- 


ure merely to pieese any individual or 
any class. lf I did it in your case I 
might with just a5 much justificarion 
do it in the case of a railroad trying io 
ect something at :he expense of the 
people. Any man who in official life is 
actuated by such motives must needs 
lose his self-respect and would deserve 
to be su ymerged under the universal 
condemnation of the people.” 





RETIRES FROM NORTH BRITISH. 





lll Health Compels W. T. Price to With- 
draw From Service of the 
Corporation. 

A cable to the “Journal of Commerce 
and Commercial Bulletin” announces 
the retirement from the service of the 
North British and Mercantile Insurance 
Company of W. T. Price, for years in 
charge of its foreign department and 
a most capable fire underwriter. Mr. 
Price visited the United States a num- 
ber of times and is held in high es- 





teem by company executives on this 
side of the water. 
He will be succeeded on the 39th inst 


at which date his resignation becomes 
effective, by L. Sinclair, at present the 
assistant fire manager. 





Entered in New Jersey. 





Admission to New Jersey has been 


secured by the California Insurance 
Company, of San Francisco, of which 
Frank C. Sturtevant, of Philadelphia, is 


Eastern manager. 





United States manager, Charles Ly- 
man Case, of the London Assurance 
Corporation, who has been abroad for 
several months, is due home about the 
11th instant. 





Crowding for Local Premiums. 

In an effort to offset the loss in local 
premium income suffered during the 
first half of the present year, many of 
the powerful companies have liberalized 
on their block and individual risk limits 
throughout New York’s congested dis- 
trict to a marked degree. Binders are 
being issued in amounts that earlier in 
the season would not have seemed pos- 
sible, the big fellows being loath to drop 
behind in local revenue. 
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THE ABRAHAM & STRAUS LOSS. 


How the Adjustment of This Compli- 
cated Case was Arrived At. 


Fire insurance adjusters, after argu- 
ing for nearly three months the ques- 
tion of fixing a basis for the adjustment 
of the loss occasioned by the disastrous 
fire on June 9th in the fur storage plant 
of Abraham & Straus’s department 
store, Brooklyn, announced to-day that 
they had agreed to adjust the loss of 
stored furs at $636,668.92, although the 
actual damage to stored furs amounts 
to $925,250.95. The firm’s loss by the 
fire amounts to $10,000. It will be fully 


paid. 

A fine point of law raised early in the 
discussion delayed the settlement and 
provoked much _ technical argument. 
The department store firm received fur 
garments for storage at 3 per cent. ol 
the value as given by owners. For this 
amount they not only stored the furs, 
but insured them against loss from fire, 
water, moth or theft. 

Many Undervalued Their Furs. 

It was understood that persons who 
wished to assume a portion of the risk 
might place a low valuation on their 
garments and thereby save a portion of 
the fee charged. 

The storage plant was in a building, 
Nos. 178 and 180 Livingston street, 
which is opposite the rear of the de- 
partment store. 

Separate insurance was taken by the 
firm on that building, tne risk being di- 
vided among many insurance compa- 
nies, and specific policies were drawn 
to cover both the goods of the firm and 
all stored goods in the building, wheth- 
er goods stored at 3 per cent. of their 
value or wholesales dealers’ samples. 

When it was found that the loss 
amounted to almost $1,000,000, and that 
premiums had been paid on a much 
lower valuation than “sound” value or 
actual worth, adjusters for several of 
the insurance companies which had as- 
sumed the risk, argued that the sound 
value of the furs destroyed should be 
taken, and that the firm should be taken 
in as a co-insurer with the many own- 
ers of the furs. The firm’s adjusters 
contended that the firm had not insured 
the goods left in storage, but had insur- 
ed its liability to the owners, and that 
its liability amounted to the valuation 
placed on the goods by their owners. 

Committee Settied Case. 

Had the sound value basis been taken 
the companies might have insisted upon 
their conceded right to deduct from the 
amount to be paid to the assigned the 
difference between premiums paid on 
$636,688.92, the stated value, and on 
what should have been paid on $925,- 
250.95. 

The insurance companies referred the 
whole matter to a committee of four 
prominent adjusters which held many 
meetings. Miller & Maltbie appeared 
before the committee as the firm’s ad- 
justers, and many lawyers appeared for 
the firm and the different insurance 
companies. All persons interested in 
fire insurance matters watched the pro- 
ceedings with interest. 

The committee decided last Monday 
*hat the companies had merely insured 
the department store firm’s liability to 
those that had used its storage plant 
and that the firm’s liability was the 
values placed by owners, except where 
that value was in excess of actual val- 
u2, in which cases the liability was for 
actual value only. 

3,000 Brooklyn Women Interested. 

More than 3,000 Brooklyn women 
owned furs which were damaged by the 
fire. All will receive the full amount of 
the value they had placed upon their 
furs when they placed them in storage, 
but they will sustain a loss of $288,- 
562.03, because of having placed a low- 
er value than the actual upon their gar- 
ments, to save a portion of the fee. 

George R. Branson, a member of the 
Committee of Adjusters, said to-day: 

“More than 75 per cent. of the furs 
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stored in the department store were de- 
stroyed. One question which occupied 
so much time and which deeply inter- 
ested all persons connected with the fire 
insurance business was whether the 
goods of the firm’s liability had been in- 
sured. At no time was there the slight- 
est doubt that the individual owners of 
furs would be paid for their loss on the 
basis of the value they placed. upon 
their goods, as their contract with the 
firm included a specific guarantee to so 
pay, and notwithstanding that it was 
stated on the firm’s receipt that the 
firm's settlement with owners would be 
on the basis of the insurance company’s 
settlement with the firm. 
Novel Case to Adjust. 

“This was a novel case to adjust. Its 
adjustment shows that insurance com- 
panies have not a good thing in such 
risks, and that hereafter the reinsur- 
ance of guarantees for stored goods 
must be accepted on a different basis. 

“Many Brooklyn women will suffer 
loss because of the under values placed 
by them on their furs. One woman who 
appeared before our committee stated 
that she placed on storage a fur coat 
which she had recently bought for $1,- 
100 and that she placed a value of only 
$500 on it. She will lose $600. But a 
small proportion of the goods destroyed 
were stated by owners at a value higher 
than actual worth. In several cases 
where a woman had bought a muff for 
$10 three or four years ago, she stated 
its value at $10, whereas three years’ 
wear on cheap furs lessens their value 
much more than such wear lessens the 
value of fine furs.” 

Firm Won All Contentions. 

Mr. Maltbie, of Miller & Maltbie, 
said: 

“All that the firm contended has been 
eenceded. There were some slight dif- 
ferences as to values, but the difference 
between the amount demanded and the 
amount awarded is much Jess than 1 per 
cent. 


Edward C. Blum, of Abraham & 
Straus, said: 

“Now that the insurance companies 
have decided to agree with us in our 
contention, we shall soon be able to 
make settlements which will be satis- 
factory to the owners of all furs de- 


stroyed or damaged.” 

That the loss by the fire in the fur 
storage plant amounted to nearly $1. 
000,000 is a matter of surprise to the 
many women who sustained losses. Only 
one alarm was sounded for the fire on 
the night of June 9th. Firemen worked 
in the dark in the centre of a large 
building. No flame and little smoke 
were seen from the sidewalk at either 
the Livingston street or the Schermer- 
horn street front of the building. The 
Fire Department reported “damage not 
stated,” and the police announced “dam- 
age trifling.” Deputy Chief Engineer 
Duffy then said to a reporter for The 
Evening World: 

“The fire was a bad one and the loss 
will be found to be more than $500,000, 
but the firm requested that no informa- 
tion be given to the public and I shall 
not give you any details.”—Evening 
World. 
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LARGE PUMP FOR T 





City Should Have Strong Flow of 
Water When New Machine 
is Installed. 





Bids 
pumping engine, having a daily capacity 
of 20,000,000 gallons, were received by 
the authorities of Trenton, N. J., as fol- 
lows: Camden Iron works, $84,500; 
Hooven, Owen & Rentsler Company, of 
Hamilton, O., $87,300; Holly Manufac- 
turing Company, of Buffalo, $91,769; 
Allis-Chalmers Company, of Milwaukee, 
$92,900; Southwark Machine Company, 
of Philadelphia, $91,500; Wisconsin En- 
gine Company, of Corliss, Wis., $95,410; 
Bethlehem Steel Company, of South 
Bethlehem, Pa., $98,525; Platt Iron 
Works, of Dayton, O., $107,500. 

With the foundations and the new in- 
take pipe, the aggregate cost of the in- 
stallation of the pump will be about 
$110,000. 
stalled the pumping capacity of the sta- 
tion will be 42,000,000 gallons per twen- 
ty-four hours. 

At the present time there are three 
pumps in use at the station, one. built 
by the Allis-Chalmers Company, one by 
the Barr Company, and another by the 
Worthington Company. It is the inten- 
tion of the commissioners to remove the 
old Worthington direct-acting type of 
pump and replace it with a modern ver- 
tical type expansion direct flow type. 

The vertical triple expansion direct 
flow type of pump, as called for by the 





board, is the type used in St. Louis, 

Boston, Chicago, New Orleans, Louis- 

ville and many other large cities. 
WATER COMPANY SUED. 

Fire Insurance Companies Seek to 


Recover Loss Paid Upon 
Catho'ic Church. 





Alleging breach of contract in failing | 


to maintain a constant flow of water at 
a pressure of 60 pounds, in accordance 
with its agreement with St. John’s Pro- 


tectory at West Seneca, N. Y., the De-! 
pew and Lake Erie Water Company of , 


Buffalo, N. Y., has been sued for $39,- 
470.81. The action is brought by a num- 
ber of insurance companies, which in 
January last paid a heavy loss for the 
burning of the church property. It is 
c'aimed that at the time of the fire no 
water at all was obtainable, and the 
heavy loss suffered was in consequence 
thereof. 





George W. Burchell, vice-president of 
the Queen, is newly home from a trip 
to Europe. 





George C. MacGilvray, recently sec- 
retary of the Inter-State Fire of Suffolk, 
Va., and prior thereto a special agent 
for the Hanover.-Fire, has been appoint- 
ed Virginia and West Virginia State 
agent for the Shawnee Fire of Kansas. 

The Seaboard Fire Insurance Com- 
pany, of Norfolk, Va., has been given 
the local agency of the Empire State 
surety Company. 





for the construction of a new 


September 3, 1908. 


GERMANIA 


FIRE INSURANCE COMPANY, 
NEW YORK. 


ORGANIZED 1859. 


Cash Capital ...... $1,000,000.00 
ee ETRE e Ce 5,185,649.51 
Net Surplus........ 949,260.90 


HEAD OFFICE: 
Cor. William and Cedar Streets. 
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When this new engine is in-| 





| CALUMET 


Insurance Company 
OF ILLINOIS 


Home Office 153 La Salle Street, Chicago 
Financial Condition January 1, 1908 
ASSETS 


Municipal Railroad and other 
hs Shas bidet Ande vectbicssbiond $466,618.05 
First Mortgage Loans... .......... 4,000.00 

Balance Due from Agents and 
SO 2 OO a ee 34,597.17 
9,120.83 


adienit 48,391.37 
$562,736.42 








Total Cash Assets 
LIABILITIES 
| .. S=Areete are $200,000.00 
Reserve for Unearned Premiums. 148,609.72 
Ktkeserve for Losses Unadjusted and 

other Claims 47,379 48 

Net Surplus 166,747.22 

$562,736.42 

Surplus as to Policy Holders - $366,747.22 

FRED. S. JAMES & CO. 


Chicago New York 


BRITISH AMERICA 
ASSURANGE CO. 


FIRE AND MARINE 


Head Office: Toronto, Canada 
UNITED STATES BRANCH 


January 1, 1908. 

















$1,545,433 
$481,771 
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HON. GEO, A. COX, President 
W. R. BROCK, Vice-President 
W. B. MEIKLE, Gen. Mgr. 








similar request in their policies. We have 


Eastern 
Representative, 


J. 0. PICKARD, 





IN CASE OF FIRE 


could you prepare anything like an accurate valuation of your property with ifi 

plans and specifications of your buildings? Most lnguranes aeiasaioe janeaomie s 
> { appraised some of the 
country, and if you’re interested, will gladly estimate the cost of similar service for you. 


COATS & BURCHARD CO., Public Appraisers, 169 La Salle Street, CHICAGO. 


27 William Street, NEW YORK 


largest plants in the 








Organized 1872 


CUARDIAN 


Fire Insurance Co. 
Of Pennsylvania 


IN 550s: cchgcutecs ccawen sien cae $200,000 
MIR citbo deaukucestaesathesonstint 602,901 
ND a iicin oc nniiccapicbinetease 31,251 


ROBERT DICKSON, President 


Organized 1882 


SOUTHERN 


Insurance Co. 
New Orleans, La. 


SEMIN Su birtcbkeksencusdeursnctancte $200,000 
MDA cnctbracitaactesctnevameuat 893,312 
i TORE LE 90,823 


R. D. TWEEDDALE, Ass’t Sec. 


EXECUTIVE OFFICES: 


84 WILLIAM ST., 


NEW YORK 


EDWARD CLUFF 
54 MAIDEN LANE 
New York City 


000 


Surplus Line 
INSURANCE 


000 
Reliable Policies Only 


Freeholders Ins. Co., Topeka, Kans. 

Travelers Fire Ins. Ce., of Pine Bluff, 
Ark, 

Federal Llyods, of Chicago, BL 

see Reports of These Companies, 
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LOSS LARGELY PREVENTABLE. 


(Continued from Page 9.) 
It does look as though the population 
were indulging in all the conflagrations 
it can possibly afford. 

And the total number of deaths from 
burns and scalds in 1900, the latest cen- 
sus year affording figures fairly re- 
liable, was 6772—a holocaust which did 
not include those who perished of suffo- 
cation in the nation’s innumerable fires. 

lt is all—or nearly all—needless, 
those thousands of agonized deaths as 
well as those hundreds of millions of 
waste of wealth. 

No more authoritative explanation of 
how needless they are nor of how 
surely avoidable they are could be ob- 
tained than this, which has been spe- 
cially prepared by Mr. Humphrey, gov- 
ernment expert: 

“The enormous losses of life and 
property by fire form a subject which 
should be widely exploited, in order that 
the public may be brought to a thorough 
realization of just how great this daa- 
ger is. Catastrophes such as the San 
Francisco earthquake and the fires at 
Collingswood, Ohio, and Boyertown, Pa., 
prove to be but a nine days’ wonder, 
during which the public is horrified and 
the question of safety in buildng con- 
structon is a common topic of conver- 
sation. 

“By reason of the impossibility of se- 
curing immediate legislation that will 
correct the evils the disasters expose, 
the public soon lapses into a condition 
of indifference, from which it is shaken 
only by some similar holocaust. 

“Numerous buildings are being ¢rect- 
ed in many parts of this couatry to 
which the term ‘fireproof’ is applied 
under the building laws. Their occu- 
pants enjoy a false sense of security, 
which leads them to relax or disregard 
the simple precautions so necessary 101 
their safety. 

“Probably no one stops to consider 
the lack of safety in the so-called ‘fire- 
escapes,’ many of them exterior stair- 
ways so constructed that under ordi- 
nary conditions it is difficult for any- 
one to walk down safely with any d:- 
gree of rapidity. How much less likely, 
then, are people, under the excitement 
of a fire to escape from a building? 

“In a fire people are practically bereft 
of all reason, incapable of acting in- 
telligently for themselves. It is only 
necessary to bring to mind such catas- 
trophes as I have referred to, and the 
Iroquois Theatre, in Chicago, to realize 
that people under such conditions are 
like a flock of sheep or a herd of stam- 
peded cattle. 

“A proper means of escape from a 
structure in the event of fire is one by 
which a person is conveyed quickly from 
the upper to the lower portions with- 
out being compelled to exercise any 
volition in the matter and without ena- 
dangering his safety. 

“It would seem that we might take as 
an example of a suggested contrivance 
for rapid and safe exit in case of fire 
the wooden chutes, commonly known as 
‘down and out,’ which are to be found 
at the seashore resorts and used for 
purposes of amusements. 

“Such an arrangement would be prac- 
tically adaptable in the case of schools, 
theaters and hospitals, where a straight 
chute from the upper to the lower floors 
would enable the inmates, and especi- 
ally the children, to be quickly and safe- 
ly removed from the building. Even in 
the case of hospitals the patients in 
their cots could be removed in properly 
constructed chutes without serious dis- 
turbance. 

“In considering the question of safety 
in structures where large numbers of 
women and children or human beings 
more or less helpless are assembled, 
the height to which such structures 
should be erected becomes one of prime 
importance, I am of the opinion that 
structures of this character should not 
be allowed that are more than two sto- 
ries in height. In such structures it 


would be practical to ‘install one or 
more chutes from the second to the first 
floor, making it well-nigh impossible for 
the inmates to be injured in the course 
of their escape. 

Laws Inadequate. 

“The building itself must be of the 
highest fire-resistive type, in order to 
reduce the loss of life to a minimum; it 
is evident that no type of fire-escape or 
other means of exit will prevent loss of 
life where the structure is a tinder box. 


“The loss of life and property by fire 
in this country is appalling. The whole 
nation was interested in the Congress 
of Governors, held in Washington dur- 
ing the month of May, for the conserva- 
tion of the natural resources of the 
United States. If it is necessary to 
conserve these natural resources, is it 
not much more necessary to conserve 
the structures in which the resources 
have been utilized? 

“When we consider that the annual 
losses by fire in this country are be- 
tween $2 and $3 per capita, while the 
per capita losses in the principal cities 
of Europe do not exceed 33 cents per 
annum, it is evident that the laws in 
the United States must be either entire- 
ly inadequate or inefficiently enforced. 

“The great cities of this country— 
New York, Philadelphia, Chicago—are 
so full of firetraps, especially in .the 
congested districts, that it is miracu- 
lous they were not destroyed long ago. 

“While it is true that in Europe the 
per capita losses are much less than in 
this country, we should not lose sight 
of the fact that the knowledge of the 
methods of fireproofing abroad is no bet- 
ter than our own. The low annual per 
capita losses there are due to the fact 
that all buildings are required to be of 
a much higher type. It is the construc- 
tion of flimsy tinder boxes, which are 
not tolerated abroad, that is responsible 
for our excessive annual losses from 
fire. 

“Our knowledge of the fire-resistive 
properties of the building materials is 
rapidly increasing; new forms of con- 
struction are coming into existence, 
which offer far greater resistance to fire 
than has heretofore been attainable. 

“If one would but study some of the 
recent fires which have occurred in re- 
inforced concrete buildings and note 
the comparatively small loss sustained, 
as compared with the enormous losses 
of other forms of construction, it would 
not be hard to understand that a possi- 
ble millennium is far from being unat- 
tainable. 

“It should be borne in mind, however, 
that it is not possible to obtain an abso- 
lutely fireproof structure. The term 
‘fireproof’ is a relative one, for, if the 
intensity of a fire be sufficient, and if it 
be sufficiently prolonged, there is no 
building material that can resist its ef- 
fect. 
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HUNTING FOR TAX OMISSIONS. 





Wisconsin Department Expects to Se- 
cure $20,000 as a result of its 
Investigation. 





In his annual report, Commissioner 
Beedle of Wisconsin refers to an inves- 
tigation among fire insurance compa- 
nies “for the purpose of discovering any 
errors or Omissions in tax returns.” 
Judging by the following comment the 
investigation was not without result: 

“The department has recently com- 
menced an investigation of all fire in- 
surance companies authorized to do 
business in the State, for the purpose 
of discovering any errors or omis- 
sions in the tax returns as filed with 
the department, and particularly with 
reference to reinsurance in unauthor- 
ized companies. Of the six companies 
already examined over $3,000 was found 
to be due the State which was prompt- 
ly paid. It is believed that upwards of 
$20,000 will be found to be due the State 
from this source. In order to avoid 
such errors in the future, the depart- 
ment will send to each company at the 
time the annual statement blanks are 
furnished a list of all companies author- 
ized to do ‘business in the state.” 





NEWS FROM BUTTLES. 





Erstwhile Brilliant President of Hamii 
ton Promises to Bring Over Some 
French Companies. 





From Paris comes word that M. Dugr« 
Buttles, the erstwhile brilliant president 
of the Hamilton Fire, anu the beloved 
of the metropolitan brokers, has secur- 
ed the United States representation of 
a French company or two, and is 
scouring the continent to corral a few 
more. When Mr. Buttles returns to 
this country he will consider the sev 
eral offers he is reported to have had 
for the sale of the Hamilton 
what there is left of it. 





In Good Hands. 





The Virginia F. & M. has placed its 
Pennsylvania agency (excepting Phila 


delphia) with Logue Bros. & Co. of 
Pittsburg, who are also general agents 


The com- 
represented by J 
who goes to the 
of the Camden Fire on Oc- 


for several other companies. 
pany was formerly 
Harvey Patterson, 
home office 
tober Ist. 

The Virginia company could have 
made no better selection than trusting 
its affairs in the Keystone State to C. 
M. & H. A. Logue. 





Fourteen fires entailing an 
loss of $745 occurred in Trenton, N. J., 
during July, according to the 
Fire Chief Allen. 





vu. K. Hottoway, Pres. 


W.S. Bennett, V. Pree, O.G. Parxer, Treas. 


O. P. Conwar, Sec’y 


Capital Eastern Departm't 
$200,000.00 W A\y\ AW A\ | No. 8 William st, 
Net Surplus Whilden & Hian- 
$143,485.00 cock, J Mgrs 
Surplus to Policy Weste aD rtm't 
nace. EERE INSURANCE CO. ssisp2sacs: 
$399,485.00 OF WASHINGTON. H.W by Mgr. 


Correspondence solicited for representation at all points where not represented. 
Strictly an agency Company. 
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The Leading Fire Insurance Company 
of America. 





WM. B. CLARK, President. 

W. H. King, Vice-President. 

Henry E. Rees, Secretary. 
Assistant Secretaries. 


A. N. Williams, E. J. Sloan, 
E. 8. Allen, Guy E. Beardsley, 
W. F. Whittelsey, Jr., ‘‘Marine” 
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Leopuld Gans 
Vice-Pres. & Gen’! Mer. 


Samuel Gans 
resident 


Samuel Gans Co. 
186-188 Wooster St., N. Y. 


New York Chicago Atlanta 


RENOVATORS OF FIRE AND 
MARINE SALVAGES 


Telephone 580 Spring 
Stocks handled at lowest percentage con- 
sistant with proper results, accompanied 
always with Cash Guarantee. Our methods 
fortify adjusters in advance of closing loss. 
Always telegraph or telephone at our 


| expense. 


Expert advice cheerfully given. 
EDWIN W. WILE, Resident Manager. 
Home Office, Chicago, 207-209 E. Madison St. 


PHENIX 





WOOD BROTHERS & COMSTOCK INSURANCE 


GENERAL AGENTS 


REPRESENTING 
ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANCE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 


PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE INSURANCE OO., of Ohio. 





100 WILLIAM STREET - - - - 








COMPANY 


New York. 


OF BROOKLYN, N. Y. 





No. 68 WILLIAM ST., 
New York. 





Commercial Union Assurance Company 
(Limited) 
OF LONDON. 
PINE AND WILLIAM STS., NEW YORK CITY 
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ROOM FOR IMPROVEMENT. 





A Great Deal Needed in the Way of 
Reform for Scranton’s Fire 
Department. 

According to Councilman Fenton of 
Scranton, Pa., “things are in a pretty 
bad shape in the local fire department, 
and an awful lot of improvements 

might be made.” 


Mr. Fenton has offered a bill in the 
common council increasing the salary 


of the chief of the fire department from 
$1,500 to $2,100 per annum. Moreover 
Councilman Fenton would give increas- 
ed power to the chief, and curtail that 
now enjoyed by the director of public 
safety. “A man of lifelong experience 
in the service,” Mr. Fenton contends, 
“should not be hampered by any man 
who knows absolutely nothing of fire- 
fighting or what the men who fight the 
flames need to improve their efficien- 
cy.” He does not approve of the direct- 
or of public safety saying what shall be 
bought in the fire department, and does 
not approve of that official ignoring sug- 
gestions and requisitions from the head 
of the fire department. 


WEMPLE’S NEW CONNECTION. 


Veteran Special Agent to Travel New 
York State for Girard Fire 
and Marine. 





J. Russ Wemple, for many years in 
the New York field for the Citizens Fire 
and later with the Royal Exchange As- 


surance, has been appointed special 
agent in the Empire State for the 
Girard Fire and Marine. 





Boston Premiums. 


Leadership in premium income at 


Boston continues to be held by the 
Royal, that company’s receipts for the 
first half of the present year being 
$92,414, as against $86.300 writtea for. 


the same period of 1907. 
The list of offices getting in excess 








of $25,000 is as here set forth: 
1908. 1907. 
Royal of Liverpool . .$92,414 $86,300 
Home of New York . 87,004 82,104 
Liv. & Lon. & Globe .. 79,240 67,422 
Aetna of Hartford ...... 79.368 60,588 
National of Conn. .... 54,450 44,940 
Hartford Fire .......... 48,698 40,038 
Palatine of London ..... 46,207 51,136 
German-American ...... 45,896 45,926 
Northern of London .... 42,766 42,171 
No. British & Mercantile 42,212 37,696 
Boston Insurance Co. ... 39,421 31,018 
Fire Association ....... 38,503 38,982 
Ins. Co. of No. America 38,294 38,385 
Queen of America ...... 35,917 32;467 
Sun Insurance Office .... 35,835 35,779 
Commercial Union ..... 35,460 32,589 
London & Lancashire 34,659 30,575 
Phenix of Brooklyn .... 34,226 39,179 
Niagara of New York 33,860 37.994 
Continental ......sccc-. 86,168 28,829 
Pennsylvania Fire ...... 29,175 27,810 
Springfield F. & M. .... 28,224 26,176 
Phoenix of Hartford .... 27,010 26,794 
Scottish Union & Nat’l 26.282 26,957 
Providence-Washington . 25,500 21,944 

A New Brocklyn Agency. 

With well equipped offices at 150 


Montague street, the new Brooklyn az- 
ency firm of A. J. Kellock & Company, 
opened for business on the first inst. 
Che individual members of the firm, 
Andrew J. Kellock and A. Gordon Voor- 
hees, are well known to the fraternity 
and each has a record that augers wel! 
for the future success of the office. 


Non-Board Competition in South Dakota. 





Non-union competition in North Dako- 
ta, says the “Journal of Commerce,” is 
increasing to an alarming extent, ac- 
cording to the recent report of the In- 
surance Commission for the year 1907. 
While five years ago there were but 
four non-union companies operating in 
the State, there are now twenty-three of 
these companies competing for busi- 
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ness. These companies last year wrote 


close on to $300,000 in premiums, 
against $1,610,000 written by thirty-one 
union companies. When the competi- 
tion of mutual companies is added to 
that mentioned above the situation does 
not appear very satisfactory to mem- 
bers of the union. 





Selling Stock at 200. 





Stock of the Southern Insurance Com- 
pany of Nashville, Tenn., is being sold 
in various parts of the South. A capi- 
tal of $500,000, and a like amount of 
surplus is proposed, shares of the par 
value of $10.00 being sold at 200 per 
cent. 





The New Hampshire Fire has sent 
out a postal card showing an excellent 
photograph of our newest battleship— 
The New Hampshire—which represent- 
ed the United States at the recent cele- 
bration at Quebec, where the principal 
guest was the Prince of Wales. 





John T. Hinderks, lately secretary of 
the Indianapolis Fire of Indiana, has 
been made office manager of the Union 
of Buffalo. 





Ed. S. Merrill, of Belvidere, has been 
appointed special agent in Tilinois, for 
the Providence Washington. 





John S. Beer, the popular New York 
State special of the Buffalo German, 
was in the metropolis for several days 
last week renewing old acquaintances 
and making new ones. 





Entrance into Minnesota has been se- 
cured by the Rhode Island Fire, of 
Providence. 





‘1ae City of New York Fire has trans 
ferred its Hartford, Conn., agency from 
H. W. Seide and Co., to F. F. Small 
and Co. 





Following the recent suggestion of 
Boiler Inspector Charles Flint, of Scran- 
ton, Pa., that the engineers of the city 
register, 520 have taken such action. 
Scranton, to judge from the large num- 
ber of engineers there resident should 
be a good place for selling boiler in- 
surance. 


of the Commonwealth Fire of 


Mr. James F. Joseph, vice-president 
New | 


York, has finally pitched his residence | 


at Westfield, N. J., seventeen miles out 
of the metropolis on the Central Rail- 
way of New Jersey. It is just an hour 
from his home to the office. This re- 
calls that while in Chicago he lived 
eighteen miles out, at Hinsdale, an 
hour’s run. Somebody enlarged to him 
one day on the benefit of the distance, 
inasmuch as it gave him time every 
morning to lay out his work for the day 
and do it better when he got to the of- 
fice. “That’s true,” said Mr. Joseph, 
“but it has its drawbacks. You see it 
also gives me an hour going home in 
the evening to think how well I did the 
work, and I’m afraid it will make me 
vain.” Mr. Joseph is a Jerseyman by 
birth.—“Insurance Field.” 





TO REVIVE GREAT WESTERN. 





Receiver for Kansas City Company 
Discharged—New Blood Infused 
in Directorate. 





A surprise was handed out to the fra- 
ternity in the West when Judge Smith 
McPherson of the United States Circuit 
Court at Kansas City discharged C. S. 
Jobes, receiver for the Great Western 
Life and turned the company over to 
its stockholders. It had been assumed 
as a foregone conclusion that the com- 
pany as a whole would be turned over 
to the Kansas City Life, the highest bid- 
der for the business. 

Details as to a reorganization will 
have to receive the approval of Insur- 
ance Commissioner Vandiver of Mis- 
souri. . 

Receiverships Costly. 

Though the company had been in the 
hands of a receiver but a short time, 
fees of stunning proportions were 
handed in by those connected with the 
receivership. That of Receiver Jobes 
was $10,000 and that of. the attorneys, 
E. S. Searritt and F. B. Selvee $7,500. 
The receiver was cut down to $2,500 and 
the attorneys $3,000. Temporary Presi- 
dent Gase was allowed $1,200 and each 
of nine directors $100. 





Henry S. Munson, of Buffalo, for 
many years prominently identified with 
life insurance in western New York 
died of heart disease on Thursday of 
last week. 








Losses Paid—Cash 





THE CALIFORNIA INSURANCE CO. 
OF SAN FRANCISCO, CAL. 


Assets $795,987.00 Surplus to Policyholders $551,180.00 


in San Francisco Conflagration $2.550,000.00 


LOGUE BROS. @ CO., Managers 
245 FOURTH AVE., 


Without Discount— 


PITTSBURG, PA. 











SURPLUS LINES. 


LONDON LLOYDS. 


We can furnish you a policy covering up to $40,000 in a syndicate of LONDON 
LLOYDS Underwriters that accept American fire business only through our vwi- 


fice. 


Immediate binders given; 10 per cent. commission paid. 


Send us full in- 


formation; also a list of a few represented companies and the amounts the) 


carry. 
below: 


A warranty will be required in some one of the companies mentioned 


Aetna Insurance Company, Alliance of London, Commercial Union Assurance 
Company, Continental Insurance Company, Firemens Fund Insurance Company, 
German American Insurance Company, Hartford Insurance Company, Home Insur- 
ance Company, Liverpool & London & Globe Insurance Corporation, London Assur- 
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Company, Northern Assurance Company, North British & Mercantile 
Company, Insurance Company of North America, Phoenix Insurance 
Royal Insurance Company, Springfield F. & M. Insurance Company, Sun 


Office. 


Insurance 
Company, 
Insurance 


We invite Your Patronage and Promise Careful Attention to Your )nterest. 
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Chicago Office, 159 La Salle Street 
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~ CASUALTY AND 


SURETY HAPPENINGS 





THE DETROIT CONFERENCE. 


MEETING AT NIAGARA FALLS. 








Business Sessions in the Mornings— 
Pieasure Afternoons—President 
Fibel’s Address. 





Niagara Falls, N. Y., September 2. 
(Special.)—The Detroit Conference 
opened its annual meeting at the Hotel 
Clifton on the Canadian side this morn- 
ing. The first session was devoted to 
the reading of his annual address by 
President Louis H. Fibel, and the re- 
ports of committees. Business sessions 
are being confined to the morning; the 
afternoons and evenings to pleasure. 
To-night will be a euchre party and to- 
morrow night is the banquet. Almost 
all the old guards are here, a number 
having arrived Tuesday. 

C. H. Boyer of the General Accident 
is in charge of tne entertainment fea- 
tures. Mr. Boyer in his paper read be- 
fore the conference predicts that legis- 
latures will prescribe standard forms of 
policy and said the Conference should 
see to it that justice is done the com- 
panies. 

President Fibel’s Address. 

The address of Louis H. Fibe:, presi- 
dent of the Conference and president 
of the Great Eastern Casualty Company 
was interesting, dealing with the rela- 
tionship with non-affiliating companies, 
results in establishing the Standard 
Dollar-a-Month policy, compilation of 
a new manual and classification, co-op- 
eration between companies in handling 
dishonest agents, etc. He spoke in part 
as follows: 

“IT am glad to be able to report that 
we have kept in constant touch with 
most of the companies and associa:ions 
not affiliated with us. Our relations 
with many of them are very friendly, 
and while, for one reason or another, 
they have not enrolled with us as yet, 
we have established a modus vivandi 
under the terms of which (while they 
will not refuse to negotiate with dis- 
contented agents of other companies 
who apply to them), they will not gu 
into the field to buy our agents and pay 
them for transferring our business. I 
believe that several important compa- 
nies which have tried this method have 
been convinced by their own experi- 
ence, and several object lessons among 
their neighbors, that business so obtain- 
ed does not pay; that agents so train- 
ed are unreliable and will in turn sell 
out their purchaser to the next higher 
bidder; that the companies from whom 
they have taken representatives will 
in retaliation buy some of their agents 
and business; and that the finale of 
such competition means ultimate loss 
to all concerned. 

Standard Dollar-a-Month Policy. 

“In March, 1907, our conference held 
a memorable convention in the city of 
New York. For a long time previous 
our agents from Maine to California 
had been complaining that the policy 
contracts of most of the non-conference 
companies were in many essentials 
superior to what they had to offer. 
They were daily losing net only com- 
petitive new ‘business but renewals 
where a comparison was made of the 
policies. They furthermore impressed 
upon us daily that certain restrictive 
conditions led to very frequent dissatis- 
faction with claim settlements, and a 
consequent abnormally-large lapsation. 
Your executive committee felt that 
there was some justice in the agents’ 
position and some grounds for their 
dissatisfaction. It labored long and 
faithfully, holding several protracted 
meetings in different cities, and. finally, 
at the New York convention, presented, 
with its almost unanimous indorsemen’, 
a new contract, with a recommendation 


that it be adopted as the standard pobicy 
of the Detroit conference. The discus- 
sion following its introduction to the 
meeting was the freest and most far- 
reaching ever held by this body; and as 
a result a large majority of the compa- 
nies and associations represented, 
especially the large stock companies, 
voted to adopt that policy as the Stand- 
ard-Dollar-a-Month policy of the Detroit 
Conference, and to commence writing 
their business on that form within a 
few months. There was, however, no 
obligation placed on any member to use 
the policy unless it voted to do so; and 
the companies voting affirmatively were 
at liberty to issue any other contracts 
at premiums other than one dollar a 
month. As a matter of fact, most of 
the stock companies commenced almost 
immediately to issue all their dollar- 
business on the new form, one of them, 
however, with one slight modification. 
More than a full year has elapsed and 
we are now able to measure accurately 
the results of our business under this 
policy and to judge as to the wisdom 
of your executive committee. From per- 
sonal conversations with most of the 
largest companies, and from the experi- 
ence of the company I have the honor 
to represent, I am of the opinion that 
the adoption of the new policy was one 
of the wisest steps your conference has 
ever taken. * * 
New Manual and Classification. 

“Of all the tasks undertaken by any 
committee the gathering of data and the 
compilation of a new manual and rate 
book has been the most Herculean. The 
necessity for the work has been self- 
evident for a long time, and has been 
emphasized by every little group of 
data any of us have gathered for any 
specific purpose. 

“The manual we now use may have 
been sufficiently accurate at some past 
time, although it is doubted if its ratings 
were ever founded on scientific data 
covering a sufficient number of expos- 
ures to give a dependable average. But 
whatever it may have been in the past 
it is to-day an inadequate foundation on 
which to build our business. Within 


the past comparatively few years indus-, 


trial conditions in the United States 
have been almost revolutionized. There 
are many hundreds of new occupations 
born of the exigencies, of modern busi- 
ness which do not appear in our manu- 
als at all; and improved machinery 
with new safeguards, prescribed in 
some cases by statute, in others by the 
benevolence or the far-seeing wisdom 
of employers, have so changed the phy- 
sical hazard that our present ratings 
are entirely unfair. During the few 
years that I have been connected with 
the business attempts have been made 
to gather data of the loss ratio in each 
classification. They have been of great 
value and have led us to a much more 
equitable distribution of the premiums 
we collect. We found that in some 
classes we did not return to the policy- 
holders a sufficiently large proportion of 
what we collected from them. In others 
we distributed too much, sometimes 
nearly the entire net cash receipts. As 
a result of our acquired knowledge we 
increased the former and decreased the 
latter. 

“This was very well, so far as it went, 
and enabled us to distribute fairly our 
benefits according to classes, each class 
embracing hundreds of occupations. 
Then from a close study of our daily 
routine some of us were led to believe 
that our working basis for classification 
was not correct; that while the average 
loss ratio in Class A or Class BD might 
be 45 per cent., many of the occupa- 
tions in D received only 25 per cent. in 
indemnities, and should be rated in B;: 
while many others cost us 75 per cent.., 
and should be placed in X. So far as I 
know no serious attempt has ever been 
made to gather full statistics and data 


regarding every occupation according | 
to form of policy, whether regular or | 
special, age and sex considered. Until | 
we have a classification and rate-book 
founded on just these data we will 
never be able to rate our risks equita- 
2s 3 
Reporting Dishonest Agents. 

Here again an earnest committee has 
been met with indifference and discour- 
agement when it turned for help to our 
constituent members. It was and is 
willing to work faithfully for the gen- 
eral good, and surely you will all admii 
that such work is needed. Recently my 
attention was called to a case where an 
agent had successively swindled five 
different companies. Had a _ proper 
bureau been in operation to which this 
man would have been reported by the 
first company four other victims would 
have saved large sums. Similar in- 
stances are of daily occurrence and are 
multiplying, as the knowledge is spread- 
ing among agents that it is difficult and 
in many States impossible to convict 
them on a criminal charge where they 
collect and retain premiums. Sooner 
or later we shall be compelled to band 
ourselves together for protection against 
these pirates; and I trust some way will 
be found at this meeting for the forma- 
tion of some body to act in the premise<. | 

Watchword and Motto. 

The Detroit Conference has done and 
is doing a work that is unique in asso- 
ciations of this. kind. Not many years 
ago the business of industrial health 
and accident insurance was in a state 
of chaos; every man’s hand against his 
neighbor; every company sailing under 
the black flag. As was inevitable under 
such conditions, many went down in 
financial wreck and the survivors, peer- 
ing ahead through fog and storm, saw 
only the shallows of loss and the reefs 
of ruin. } 

Then through the gloom arose {the} 
star of our conference. In the span of | 
a few short years it has transformed 
bitter enemies into earnest friends— 
warring elements into a harmonious 
whole; it has lifted our business to a 
plane of honor and respect, and has at- 
tracted to it companies of the highest 
strength and reputation; it has made 
possible a fair profit and the accumula- | 
tion of proper reserves to meet possible | 
future contingencies. 

And in all this accomplishment our’ 
watchword has been “Cooperation;” 
our Motto, the Golden Rule. 














SUCCEEDS H. H. BEHSE. 





G. L. Smith Now Assistant Superintend- 
ent of Fidelity and Casualty Com- 
pany’s Accident Department. 





In succession to H. H. Behse, recently 
resigned George Lambert Smith, has 
been given the important post of assist- | 
ant superintendent of the personal ac- 
cident, health and physicians’ liability 
department of the Fidelity and Casualty 
Company. He has had six years experi- 
ence with the Company and has proven 
his capacity. From 1902 to 1904 M1 
Smith was at the Chicago branch, and 
for the past two years he has been 
general accountant at the head office 

Clean-cut, energetic and diplomatic in 
manner, Mr. Smith should prove of very 
material aid to Superintendent Wood 
ward in developing one of the most im- 
portant departments of the Fidelity and 
Casualty 

Last year the premium income of the 
branch was $1,703,088, a figure that in 
all likelihood will be considerably dis- 
tanced in 1908. 








In the Plate Glass Arena. 





Norman C. Stevens, for the past ten 
years with the Fidelity and Casualty 
Company, has been appointed manager 
of the plate glass department of the 
Aetna Accident and Liability Company. 

The company will enter the burglary 
insurance arena shortly, selecting an 
experienced man to handle that branch 
as well. 
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The Employers’ Liability 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, ACCIDENT, 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United States Branch 


SAMUEL APPLETON, United States Manager 


Employers’ Liability Buiiding, 
33 Broad Street, Boston, Mass. 


ACENTS WANTED 








sCOLINT INSURANCE COMPANY 
of New York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, Presiden. 
290-292 Broadway, New York.’ 





THE 


METROPOLITAN 
Surety Company 


HOME OFFICE: 
38 Park Row, --- New York City, 


M. JOSEPH McCLOSKEY, President. 
ANDREW T. SULLIVAN, First Vice-President. 
CLINTON D. BURDICK, Second Vice-President. 

WALTER C. McCLURE, Secretary. 

M. J. MULRENNAN, Ass’t Secretary. 








PHILADELPHIA 
CASUALTY Co. 


ROBERT B. ARMSTRONG 
President 


LIABILITY 
ACCIDENT PLATE GLASS 
HEALTH CREDIT BOND 

INSURANCE 


We Want Live Agents 


New York City Office 
84 WILLIAM STREET 














THE EMPIRE STATE 


SURETY COMPANY 


Capital - $500,000.00 
Surplus- 204,602.35 


Surety and Fidelity Bonds, Liability, Burglary, 
Plate Glass, Boiler, Personal Accident and 
Health Insurance. 

OFFICERS: 

WM. M. TOMLINS Jr., President. 

MOSES MAY WILLARD P. REID 

x. DR. 


WALTER J. MOORE, RK. S. KEELOR, 
Viee-Presidents. 


Daniel Stewart. Secretary. Alfred J. Hodson, Ans't See'y- 
Warre!l & Panghorn, Treasurer. Huce Hirsh, Gen! Counsel. 


New York Office, 84 William St. 
Brooklyn Office, - 192 Montague St. 
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STANDARD ACCIDENT POLICIES 


WISCONSIN ACTUARY’S VIEWS. 





Deemed An Impossibility by Board of 
Casualty and Surety 
Underwriters. 





Considerable discussion has arisen 
over the address of Actuary Anderson 
of Wisconsin at the recent convention 
of Insurance Commissioners in which 
he strongly advocated standard forms 
of accident and health policies. He em- 
phasized what he termed “many disap- 
pointments” over the settlement of ac- 
cident and health claims, due to miscon- 
ceptions upon the part of the assured 
as to the terms of the contract held. 
He then introduced the following reso- 
lutions: 

“Whereas, the health 
surance business has grown to enor- 
mous proportions and is now looked 
upon as a necessity by a large percent- 
age of the industrial population and, 

“Whereas, many of the policy forms 
now used are complex and complicated 
in their verbiage, involved and obscure 


and accident in- 


in phraseology and inconsistent ia the 
benefits promised, and, 
“Whereas, a large amount of litiga- 


tion has arisen on account of such ob- 
security, and, 

“Whereas, there is Iikewise great 
need for more simplicity in other class- 
es of insurance policies, be it therefore, 

“Resolved, That the committees ap 
pointed by the president of this conven- 
tion be so arranged that there shall be 
a standing committee on policy forms 
and that said committee when so ap- 
pointed is hereby instructed to. collect 
sample policies of all kinds, to hold 
meetings and formulate standard poli- 
cies to be recommended. by this asso- 
ciation to the legislature of the various 
states for adoption.” 

Opportunity for Development. 

Reference having been made to the 
possibility of hampering companies in 
the development of policy forms by the 
adoption of a» standard contract, Mr. 
Anderson said: 

“The argument that 
would stifle ingenuity 
natural development of the business 
loses its force in the face of present 
policy forms. Indeed, one might well 
say that ingenuity has been directed 
too much to the development of devil- 
try, and it would be a good thing to 
check it at least for a while. There is 
no need of stopping the development of 
the business for any new idea that 
would be of benefit to the insuring pub- 
lic would easily commend itself to the 
committee and would be embodied in 
the forms recommended by them, either 
in the original or in amendments te be 
submitted in later years. The policies 
would be simplified, the payment of 
losses made more certain, and there 
would be more insurance carried.” 

Views of Underwriters. 

Fortunately the convention was well 
attended by casualty underwriters— 
three organizations, the Board of Casu- 
alty and Surety Underwriters, the In- 
ternational Association of Accident Un- 
derwriters and the Detroit Conference 
being well represented. A committee 
of underwriters submitted a brief in op- 
position to the ideas advanced by Ac- 
tuary Anderson, which on motion of 
Superintendent Kelsey of the New York 
Department was received and turned 
over to the committee having the mat- 
ter of standard forms in charge. Until 
some action is taken it might be con- 
sidered a breach of conventionality to 
publish the brief filed, but as it was 
very similar to that filed by the 
Committee on Policy Forms of which 
George F. Seward was chairman, at the 
1906 meeting of the Board of Casualty 
and Surety Underwriters, we reproduce 


standard forms 
and hamper the 


the latter document for the benefit of 
our readers: 

First, That no agreement could be 
had as between the managers in this 


er that line as to what forms would be 
desirable. 
Second, That no hope can be enter- 
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tained that all legislative bodies in this 
country would adopt the same form in 
any one line, much less identical forms 
for several individual lines. 

Third, That no organization now ex- 
ists, and that no hope exists that any 
could be created, to take up the very 
serious work of securing uniform ac- 
tion from all the legislative bodies in 
the country. 

Fourth, That if such work were un- 
dertaken, this or that given form 
might be established by legislation in 
some States, but not in many, and that 
such result would make trouble for the 
companies. 

Fifth, That even if uniform forms 
were secured generally, there would be 
no certainty that later legislation would 


not seriously change such standard 
forms in given States. 
Sixth, That any standard forms 


adopted would be departed from in 
practice, just as the present New York 
State standard fire policy is being con- 
stantly altered by the companies as re- 
spects details. 

Seventh, That in some lines policies 
have to be drawn to meet the require- 
ments of given risks. 

Eighth, That in all lines policy forms 
have to be changed from time to time to 
meet the decisions of courts. 

Ninth, That in all lines there is going 
forward a constant evolution of the 
business, making for fuller reciprocity 
between companies and policyholders, 
and that hard and fast standard forms 
would hinder this growth. 

Tenth, That, if legislative bodies 
should come to make policy forms a 
subject of legislation, some States 
would hamper its companies by enact- 
ing undesirable forms, and that such 
companies would be at a disadvantage 
in competition with the companies of 
other States. 

To present in detail the facts and the 
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considerations that might be of advan- 
tage to sustain the foregoing points 
would be to take up the time of this 
body unnecessarily. 

It is purely a matter of opinion wheth- 
er agreements could be reached be- 
tween companies transacting given 
lines as to the respective standard form 
needed; or whether legislative bodies 
all over the country could be gotten to 
prescribe such or any other identical 
forms; or whether an _ organization 
could be created by the companies for 
the purpose, having to do with all lines 
or with any of them; or. whether identi- 
cal standard forms so made by legisla- 
tion would long continue to be identi- 
cal; or whether standard forms would 
not be subject to evasion; or whether 
immediate needs and ultimate growth 
would be satisfied under such a system. 
Every member of the body will be able 
to form an opinion upon the merits of 
the several points advanced. 

It may be said, however, that the free- 
dom to draft contracts suited to public 
demands, and guarded carefully in view 
of experience and of the decisions of 
the courts, is a privilege that should 
not be surrendered without grave con- 
sideration. Insurance departments are 
not always considerate. They cannot 
be, because they are not always well 
informed. Legislative bodies are often 
moved by, those who present plausible 
grounds.” The tendency of the depart- 
meats and of the legislatures to-day is 
to aggrandize their importance and to 
widen their spheres of action. To edu- 
cate the one or the other to the idea 
that policy contracts are proper sub- 
jects for legislation; that insurance is 
a business different from any other pri- 
vate business, and that it needs control 
that is not applied to any other interest 
so far as the making of contract forms 
is concerned, would be to extend pater- 
nalistic ideas, and to create not one but 








SURETY COMPANY OF AMERICA. 


Name Selected for New Corporation 
Now Forming in This City and 
Philadelphia, 

Several weeks ago the Eastern Un- 
derwriter announced the formation by 
New York and Philadelphia capitalists 
of a new surety corporation, the title 
of which had not then been determined 
upon nor its place of habitation. De- 
cision upon both of these important 
points has now been arrived at, the se- 
lected name being the “Surety Company 
of America” and its location New York 
City. 

The intended capital is placed at 
$500,000 with an equal amount of sur 
plus. It is proposed to write all stan 
dard forms of fidelity and suretyship, 
together with several lines of casualty 
insurance, the charter of the organiza 
tion being so drawn as to embrace tix 
latter. 

A widely known and eminently suc- 
cessful business man has agreed to ac 
cept the presidency of the company 
when formed, and a leading city attor- 
ney is to be the general counsel. The 
secretaryship will likely be held by a 
young underwriter who is active in the 
promotion work. Other officers will be 
carefully selected later. Temporary 
quarters have been secured in the Hud- 
son Terminal building, where the per- 
manent offices will later be established. 





BROADENING ITS FIELD. 
International Fidelity Insurance Com- 
pany of New Jersey to Write 
General Business. 


Arrangements for entering the gene- 
ral fidelity and surety field in its home 
State of New Jersey, have been prac- 
tically concluded by the International 
Fidelity Insurance Company, an organi- 
zation formed in 1904 by people identi- 
fied with the Singer Manufacturing 
Company, and which thus far has re- 
stricted its efforts to bonding the em- 
ployees of that great corporation. 

The services of a capable young un- 
derwriter, who has had a valuable office 
and field training, have been secured. 
He will take hold of the underwriting 
department of the company on October 
first. 

For a time it is planned to restrict 
operations to New Jersey, broadening 
into other States as conditions seem to 
justify. 





Will Stand For the Loss. 


Through the attachment of a 


rider 
to its bank burglary policies, the Na- 
tional Surety Company pledges pay- 


ment of loss “caused by burglars or 
robbers compelling by force and vio- 
lence any officer or employe of the bank 
to open the safe or vault at any hour ot! 
the day or night during the term ol! 
this policy.” 








many straitjackets for the business. No 
one in the opinion of your committee 
ought to wish to see legislative and 
administrative control invade the pro- 
per sphere of private initiative and ad- 
ministration. 

Again, it may be said that while 
standard forms might limit some of the 
absurdities of competition, they would 
on the other hand extend competition 
in harmful directions. If standard forms 
were made, competition would be all 
the more severe as to rates; and, if 
forms and rates were determined by 
law, the competition as to commissions 
would become all the more rank. 

Your committee submits the follow- 
ing resolution: 

Resolved—First, That this body can- 
not by reason of its constitution under 
take to promote the making of standard 
policy forms for the several casualty. 
and surety branches of insurance. 

Second, That if it could do so under 
its constitution, it would be unwise to 
promote the purpose. 
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SURETY CASE POSTPONED. 





Case of Bankers Surety Company 
Against Riester Goes Over 
for a Week. 





Upon application of defendant’s coun- 
sel the criminal case of the Bankers 
Surety Company against Arthur C. Ries- 
ter, one of its former representatives 
in Brooklyn, was postponed from Sep- 
tember first until the eighth. The com- 
pany is prosecuting John Bielman, also 
of Brooklyn, upon the same charge 
(that of retaining premiums) and in- 
tends making a vigorous fight of it. 
When the case against Bielman was- 
called a short time ago it was found to 
have been brought in the wrong coun- 
ty, making necessary the preparation 
of a new complaint. 





ENTERING FLORIDA. 





Empire State Surety Company Going 
Into the Territory for Practically 
All Lines. 





Application for admission into Florida 
has been made by the Empire State 
Surety Company, of New York. It pro- 
poses operating in all lines save only 
the writing of public official's bonds, 
for which privilege a special deposit 
of $50,009 is required from surety com- 
panies. 





WITH CAPITAL OF $100,000. 





Inter-State Surety Company Forming 
at Redfield, South Dakota. 





For the purpose of transacting a gen- 
eral surety business the Inter-State 
Surety Company is being organized at 
Redfield, South Dakota. 





Goes With Payne & Ramsey. 





A. C. Green, formerly with the Metro- 
politan Casualty Co., will have charge 
of the Personal Accident and Burglary 
Departments for Payne & Ramsey, Inc., 
general agents of the Norwich & Lon- 
don for Bastern New York, including 
the Metropolitan district, and Northern 
New Jersey. Mr. Green has been in the 
business for about 10 years and is well 
qualified for the duties assumed. 

; 


General Agents for Empire State Surety. 








Earls and Johansing. progressive 
young insurance men of Cincinnati, 
have been given the general agency of 
the Empire State Surety Company, for 
sixteen counties in Central and Souta- 
ern Onio, and for Newport and Coving- 
ton, Ky. They will represent the bond- 
ing and burglary lines. R. W. Humph- 
ries, the former general agent will con- 
tinue to broker his business with the 
Empire State. 





Clifford P. Nutting, manager of the 
Personal Accident Department of the 
Norwich & London at the head office 
in Boston, is visiting the company’s rep- 
resentatives here. The company con- 
templates issuing a new accident con- 
tract and Mr. Nutting is desirous of 
securing the opinions and recommenda- 
tions of the leading men in the field in 
connection therewith. 





Surety Brokers Incensed. 





Incensed at what they regard as an 
attempt to eliminate them from the 
surety business, the brokers placing 
lines of this character talk of organiz- 
ing in opposition to the companies that 
they feel are treating them unfairly. 
The aggrieved brokers maintain that 
not only certain offices make a prac- 
tice of soliciting risks direct, once they 
be apprised of the business by the mid- 
diemen, but they refuse to pay broker- 
age as well. It is further asserted that 
rates are quoted by some companies 
accompanied by the statement that they 
are “net,” and that no commission off 
will be allowed. 

While brokers do not cut anything 
like the figure in suretyship that they 
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do in other lines of insurance, a consid- 
erable volume of business in the aggre- 
gate is controlled by them while a 
growingly large number of men are 
specializing upon the line, having found 
it an attractive and fairly profitable one 
to work. 





“CONSTITUTES MALFEASANCE.” 





Payment of Unaudited Claims So 
Characterized by State Comp- 
troller Glynn. 





Comptroller Martin H. Glynn, of New 
York, after an investigation into the 
affairs of Orleans county, stated “that 
C. Royce Sawyer, County Treasurer, 
has expended during his present term 
$8,933.86 in payment of claims that had 
not been audited by the Board of Super- 
visors and that such action consti- 
tutes malfeasance in office, for which 
he might be removed. 

“It is further shown,” the statement 
continues, “that during the past two 
and one-half years Mr. Sawyer has bor- 
rowed for and on behalf of the county 
$63,888.90. On that sum he has paid 
interest amounting to $1,297.74, and yet 
of all the loans not one was properly 
contracted. 

“A very serious and unsatisfactory 
condition of affairs is reported in con- 
nection with the treasurer’s salary and 
compensation. Notwithstanding the 
provision of law that a treasurer shall 
receive a salary to be fixed by the Board 
of Supervisors and the further provi- 
sions that he shall not receive for his 
own use any fees or other compensa- 
tion except in the sale of lands for un- 
paid taxes the present treasurer has 
not only received an annual salary of 
$1,200 but has also taken all the fees of 
the office. 

“As a result of the Comptroller’s ex- 
amination Mr. Sawyer has restored to 
the treasury the fees which he had 
taken on State taxes. George A. 
Newell, who preceded Mr. Sawyer in 
the office of County Treasurer, has also 
returned the fees which he had taken 
on State taxes within six years. Mr. 
Newell elects to take advantage of the 
statute of limitations as to all fees 
taken prior thereto.” 





Scranton May be Sued for Boy’s Death. 
—z___. 


It is likely that as a consequence of 
the death of N. L. Sullivan, of Scran- 
ton, Pa., the city will have to stand suit 
for damages. The boy was killed by a 
weight falling through a hole in a fire 
escape that projected over a much 
traveled street. 

Upon examination Assistant Building 
Inspector W. H. Colvin said concerning 
the fire escapes of Scranton: 

“The greater number of them are de- 
fective. The balance weights are, for 
the most part, sections of old boilers; 
the bottoms are merely soldered and in 
some cases full of holes, and they gen- 
erally contain one hundred and forty 
pounds of stone or so.” In making his 
reports, he said that the usual proced- 
ure was to do so verbally. He first 
made a memorandum in a little book 
supplied by the department for the pur- 


pose; he then at noon and the morning! 


following made verbal reports to the 
superintendent of the bureau of inspec- 
ti-n of the obse vations tuat he had 
made during the interval. 





Robbers Get Away With $12,000. 





After holding up the watchman of the 
Banque Provinciale, St. Eustache, Que- 
bec, five expert robbers dynamited the 
safe, securing from it $12,000 in cash. A 
general alarm has been sent out for the 
robbers, and a careful watch is being 
maintained for them along the railway 
lines. 





Vice-President Robert Lecky, of the 
Virginia State, of Richmond, was in 
New York on Friday last. 
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Managers and Agents Wanted 
For Texas, Indiana, Pennsylvania, Illinois, Michigan, 
Nebraska, Washington, Oregon, Idaho and Utah. 
Renewal Commissions, attractive agency contracts 
and policies, 


WESTERN LIFE INDEMNITY COMPANY 
MASONIC TEMPLE, CHICAGO 
GEO. M. MOULTON, President | W. B. MUSSELMAN, Sup’t of Agencies 











LONDON GUARANTEE AND ACCIDENT CO,, 12a. 


OF LONDON, ENGLAND 


Head Office 
Fr. J. 
CHICAGO Walters, 





Resident Manager 
aaa 45-49 Cedar St., 
A. Ww. MASTERS New York. 
Gen’l Manager Elmer A. Lord & Co; 
Liability, Accident, 15 Central St., Boston 
Health and Credit Resident Mgrs, New England 








Tae 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK, 
Home Office, 47 CEDAR STREET. 
Chartered 1874 


POLICIES 


Of the Most Approved Forms 
EUGENE H. WI\SLOW, President 
Daniel D. Whitney, Vice-Pres. S. Wm. Burton, Sec. Alonzo G. Brooks, Ass‘t Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED. 


PLATE GLASS 
PERSONAL ACCIDENT 
AND HEALTH 














THE TITLE GUARANTY 
AND SURETY COMPANY 


SCRANTON, PENNA. 


Home Office, - = 516 Spruce St. 





JOS. A.SINN, Mgr. Surety Dept. J. H. LAW, Secretary 


L. A. WATRES, President 
Capital and Surplus over $1,000,000. 
ISSUES FIDELITY, CONTRACT, OFFICIAL AND JUDICIAL BONDS. 


NEW YORK OFFICE; 84 William St. 











THE BEST RESULTS 
are obtained by agents who represent the 
CONTINENTAL CASUALTY COMPANY 
CHICAGO, ILLINOIS 
because they have the Greatest Variety of the Most Attractive jolicies of 


accide and health insurance 7 
mse 7 would share in the prosperity of Continental representatives, address 


H. G. B. ALEXANDER, President and General Manager 
1208 Michigan Avenue . - - Chicago, Illinois 


THE FIDELITY AND CASUALTY COMPANY 


97 to 130 CEDAR ST., NEW YORK CITY. 


Assets.............. , $7,537,429.91 
Capital and Surplus.......... . 2,013,400.24 
Losses paid to January |, 1908..26,629,131.90 


This Company grants insurance as follows: 





f Suretyship for persons in positions of trust, Fidelity Bonds, Burglary, 
Pate Gines, Seeame ‘Boller, Fly Wheel, Employers. Public, Teams, Workmen's 
Collective, Elevator and General Liability ; Personal Accident, Health, Physicians’ 
Liability and Bonded Attorneys’ List. 
. OFFICERS.... 
GEORGE F. SEWARD, President 


ROBERT J. HILLAS, Vice President and Sec. HENRY CROSSLEY, Asst. Secretary 
FRANK E. LAW, 2nd Asst. Secretary GEORGE W. ALLEN, 3rd Asst. Secretary 











UNITED SURETY COMPANY 


BALTIMORE,MD. 
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making money. 
WINSLOW WARREN, JR., 
MANAGER FOR MASS., 


20 CENTRAL STREET, BOSTON, MASS. 
Tel. 1854 Main 





September 3, 1908. 


Az: Goud ‘Man on Wants : a - Position ‘With : 
a Good Company 


A company that can meet the requirements of the various Insurance 
Departments, prospective insurants and policyholders alike, and at 
the same time so arrange a schedule of commissions that a position 
in the field will be profitable. One whose general agents are all 


FOR GENERAL AGENCY CONTRACTS, ADDRESS 
ROY M. MARSH, Superintendent of Agencies 


Security Life Insurance Co. of America 
THE ROOHERY. CHICAGO, ILLINOIS 








THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND MUTUAL 
Life Insurance Co. 


BOSTON, MASS. 








SECURITY MUTUAL LIFE 


Operates on a fu!! 3 per cent. Reserve BINGHAMTON, N. Y. 


under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract. 

















FINANCIAL STATEMENT. 





Common Sense Protection 


includes insurance against 
1. DISEASE 
2. ACCIDENT 
3. DEATH 


THE COLUMBIAN 
NATIONAL LIFE INSURANCE CO. 
of Boston, Massachusetts 


grovidies all three, as no other commen 
oes incorporated under ghe stringent 

of Massachusetts. Attractive Non-participa ting 
Life Policies—Liberal and Definite Accident an 
Health Policies— 


Surplus to Policyholders over $1,500,000 


Men with clear records wanted as District 
Managers. Save time by peoding record 
and references with letter to Home 








Assets Jan. 1, 1908 $44, 182,875.18 
Liabilities $41,159,132.85 
Surplus $ 3,023,742.33 


Alfred D. Foster, President. 
D. F. Appel, Vice-President. 
J. A. Barbey, Secretary. 
Wm. F. Davis, Asst. Secretary. 





Liability 
Boiler 


Plate Glass |\CHICAGO’S OLDEST AND STRONGEST COMPANY 


Accident 
Disability 
Fly Wheel 
INSURANCE 


Casualty Company 
of America 


HOPE OFFICE, NEW YORK 


RECORD 


NATIONAL LIFE INSURANCE COMPANY 
of the United States of America 
CHICAGO 


ESTABLISHED 1868 


ALBERT M. JOHNSON, President 
ROBERT E. SACKETT, Vice-President 
CHARLES B. SHEDD, Treasurer 
ROBERT D. LAY, Secretary 
$50,066,932.77 
105,734.09 
1,037,668.19 
1,093,023.43 


Insurance in Force December 3lst, 
Gain in Apportioned ceanae in 1907, 
Gain in Assets, 

Excess of Income over Disbursements 


OF 1907 








GEORGE L. STIMMEL 





KEEP POSTED By Reading 

THE EASTERN UNDERWRITER 
Each Week 

Subscription $3 Per Annum 


220 Broadway, 


JOHN HANCOCK 


Mutual 
Life Insurance Company of Boston 


Good Agency Contracts to Good Agents 
Apply to Home Office, 178 Devonshire St., Boston 
or to 


FRANCIS MARSH WHITE & FENWICK 





first 
Office, 176-180 FEDERAL ST., BOSTON, MA 











State Agents 


General Agent Mgr. for Eastern Mass. 
Union Bldg., 9 Clinton St., Newark, N. J | 


New York 202 Devonshire St., Boston 


The Company issues the best and most liberal forms of Life, Endowment and Term | 


Policies, complying with the rigid requirements of the Massachusetts Laws. 











Citizens Life Insurance Company 
Louisville, Kentucky 
ABSOLUTE SECURITY 


The Deposit held by the Treasurer of the STATE OF KENTUCKY 


Guarantees the Reserve on every policy issued by this Company 


LIBERAL CONTRACTS - - - 


Northern Assurance Co. 


OF LONDON, ENG. 


U. S. Statement as of Jan. 1, 1908. 
Admitted Cash Assets $4,592,680 
All Liabilities, incl. Res’rves 3,257,435 
Net Surplus in U. S $1,335,195 
Eastern and Southern Departments 
Company’s Building, 
38 Pine Street, New York. 
GEORGE W. BABB, Manager. 
T. A. RALSTON, Sub-Manager. 


- W.H. GREGORY, President 











1907 GAINS 
Help Get Business in 1908 


The Hartford Life 


Offers Some Great Policies 
Its Application Blank Talks 


Over $32,300,000 
Paid Beneficiaries 
Ask Michigan Managers 
BURTENSHAW & SIBLEY 


402-6 Penobscot Blidg., 
Detroit, Mich. 





$112, 000,000 


Paid in Fire ony 
in the United States alone during 


60 YEARS 








BY THE 


_ LAVERPOOL 


AND T ONDON 
AND GLOBE 


Insurance Company. 
~_-—-— 


ASSETS U. S. BRANCH, 
$12,560,211. 
NET SURPLUS, 
$4,421,815. 


CONFLAGRATION PROOF. 
New York Office, 45 William Street, 











